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CAR, “TRUCK ‘OUTPUT IN JUNE 350,565 


‘U.S. AND CANADA PRODUCTION 
FOR SIX MONTHS 2,330,231 


OLDSMOBILE APPOINTS 


Retail Commercial Car 
LESHER AS MANAGER 
OF CLEVELAND ZONE 


Sales in First Five Months 
16% Over 3- Year Average Lansing, Mich, July 2i—The ap- | . 


| pointment of Russell D, Lesher as | : ° ae 
cain 2 ta |'Department of Commerce » Hee Higher Thaa 


-Largest Increase in January, When Registrations | Oldsmobile-Viking N. A. C. C. Estimate; Half Year 
Were 23 Per Cent. Above; Ford and con ae Decline Is 31 Per Cent. 
Chevrolet Show Gains |today by J. T. > i 
SS Collins, general By FRANCIS P. DAILY 


sales manager of 
| Olds Motor Works. 
Mr. Lesher has 
been connected 
with the Oldsmo- 
|bile-Viking sales 
organization dur- 
ing the past five 
| years in various executive capacities | 
| in the zone and Northwest regional | 
(offices at Chicago and recently as 
| assistant manager of the Chicago 


ASHINGTON, July 21.—Production of motor vehicles 

in the United States and Canada during June totaled 
350,565 units, or approximately 7,500 in excess of the 
estimate made by the National Automobile Chamber of 
Commerce, it was" announced today by the Department of 
R. D. Lesher oa — °C ommerce. 


CHEVROLET NAMES MILLER! The combined output last month, 
CHICAGO ZONE MANAGER | 22? 22, {2222"y, sales. was 216.856 


EW YORK, July 21.—Registrations of new commercial 
cars in the United States in the first five months of 

the current year were 16 per cent. greater than the average 
registration in the corresponding months of the three years 
immediately preceding. Se ee ee ee 


for that pened show a total ot 194, | MARMON FIELD FORCES 
MEET WITH EXECUTIVES 











509, as previously published by Auto- 


motive Daily News, which compares | units less than for the same month 


of last year, a falling off of 38 per 


with the average for the 
months’ periods of 1929, 


1927 of 166,665. The 1929 total for| meeting of Marmon Motor Car 
‘the period was 217,883, that of 1928,/ Company field representatives con- | OLDFIELD NAM 
vened .here today under the direc- re 
in excess of any other year ex- | tion of George C. Tenney, recently 
appointed general sales director. The 
sessions will continue until Wednes- | 
days, when the district men will re- | 
turn to their stations throughout | new 


553 and in 1927, 
sales this year are 


cept 1929, when a new high record 


for all time was set. 


The increase over the three-year 
average became less in each suc- 
ceeding month of the first five,| 
starting with a 23 per cent. gain in 
January and finishing up with an| 
The 
gain over the average in February 
was 21 per cent. and 20 per cent. 
in March and 13 per cent. in April. 


8 per cent. increase in May. 


Retail sales of the Ford com- 
mercial car in the first five 
months of this year were greater 
than the average for this period 
over the three preceding years by 
55 per cent, The sales of this low- 
priced truck this year were 88,463 
in the five months’ period, as 
compared with 89,656 a year ago, 
12,661 in 1928 and 68,638 in 1927. 
The average for the years 1927 to 
1929, inclusive, was 56,985. The 
decline in Ford sales in 1928 was 
accounted for by the interruption 
in the manufacture during the 
time the change was being made 
from the old to the new model. 
The 1930 sales in each of the five 

months were substantially higher 


(Continued on Page 2) 


five | 
1928 and | 


160,560, The 


iustinanitin tnd, Ind., July 21. 


the country. 





close of the meeting. 
| Mr. Tenney and 
other factory departments were | 
scheduled to address the field men 
on Marmon’s plans for the remain- 
der of this year and also for the 
coming year. The speakers are John 
Tainsh, assistant general sales di- 
rector; S. V. Harding, sales man- 
ager, and Nicholas Moore, advertis- 
ing manager, who planned to reveal 
to the road staff a broad range of 
future projects aimed to assist Mar- 
mon in holding its place among the 
__ leaders in the straight eight field. 


Plant Operations Pick Up 
In Indianapolis Sector’ 


[NPHANAPOLIs, IND., July 21. 

—Reopening of the Marmon 
Metor Car Company’s final as- 
sembly line last week after a two- 
weeks’ vacation layoff was the 
outstanding development in the 
central Indiana district last week. 
Factory officials at the Marmon 
plant announced that _ several 
other departments would be re- 
opened this week with prospects 
for steady operations in the im- 
mediate future. 

Other automotive factories in In- 
dianapolis were going ahead stead- 
ily with production and the feeling 
that definite upswing in business is 
due to set in prevailed everywhere 
and, in view of the general opin- 
jon expressed here that a great deal 
of the industrial depression is pure- 
~)4y & mental ailment, much hope is 





placed in the improvement in at- 
titude. 

Reports from surrounding cities 
|point to improvement in manufac- 
turing centers and increasing em- 
ployment is found in practically 
every community. At Marion 300 
workmen have been restored to the 
pay roll with the reopening of the 
Indiana Truck Corporation plant, and 
factory officials said steady work 
for several months ahead is in pros- 
pect, while a similar number of 
workers were again employed on a 
six-day week schedule at the Mar- 
ion Machine and Foundry Com- 
pany. 

Tin plate mills at Elwood re- 
sumed full operations, the state 
survey showed, while at Muncie 500 | 
men are employed on the new fac- 


(Continued on Page 2) 








—A | mne. 


Detailed information on existing | 
business conditions in their various | 
sections was brought to Marmon | 
headquarters by the field forces, who | 
told of definite indications of rising 
business waves in practically every 


community, and a thorough study 
of the data collection from the sales | 
chiefs will be undertaken before the | 


the heads of | 


SOUT 


| troit. 
Lansing, Mich., July 21. > ae Mr. Miller comes from Omaha. 
j l for Neb., where for the past four and a 
a ae = = | half years he was in charge of the | 
+ ene ae company’s branch, which he _ or- 


Elijah G. Poxson, | 


general sales | 
manager of the 
Reo Motor Car 


Company. 

Mr. Oldfield 
started in the in- 
dustry with Ford, 
serving five years 
as district organ- 
more than seven 





B. J. Oldfield 


Then for 
years he was with Willys-Overland 
as retail salesman, district repre- 
sentative and zone supervisor. After 


| izer. 


becoming a district manager for 
Hupp, Mr. Oldfield became special 
representative for Federal Truck in 
the South. 


[ TODAY 


| Sparks frem Detroit....... Page 2 
Maryland, Delaware and Dis- 

trict of Columbia New Car 
| 


‘REGION | 
MANAGER FOR REO Myers, who has been transferred to 


field, according to! 
announcement by, 


Chicago, July 21.—Announcement 
| was made here today of the ap- 
|pointment of O,. T. Miller as 
sales manager of the Chevrolet 
tor Company for the Chicago dis- 
trict. Mr. Miller succeeds R. L. 


the General Motors staff in De- 


ganized. 


| PINES TO MAKE VERTICAL 
| WINTERFRONT FOR FORDS 


Chicago, July 21.—Pines Wi-.ter- 
front Company will start produc- 
tion this week on vertical vane type 
detachable Winterfronts for Ford 
cars, J. F. Raleigh, president, an- 
nounced today. Addition of vertical 
shutters for Ford models will mean 
a large increase in available busi- 
ness during the fall and winter sca- 
son, Mr. Raleigh said. The vertical 
model for other cars was introduced 
last year. | 





D*®t ROIT, July 21.—A more con- 
fident business tone has been 
noted in the motor car business 
during the past week, despite the | 
fact that several companies close- 
ly identified with the motor in- 
dustry have been revamping their 
employment departments. 

In the last seven days, sales by | 
dealers have far exceeded ship- 
ments from factories to dealers, Of 
course production is at a low ebb at 
the present time, only skeleton or- 








Galen Whe oc cecccccccs Page 3 
Editorial: Unemployment Sta- 
EE AOA EP ot hr Page 4 
Calendar of Coming Events 
Page 4 
Six Months Truck Sales in Cook 
County Total 4,746...... Page 5 
Wholesale News and Views, 
Page 8 
| Motor Stocks Continue Upward 
| SEE a eka nccanaes sere s Page 9 
Production, Engineering, Fac- 
DY a heackosavaapieeneae Page 10 


Chevrolet Dealer Averages 2,000 
Lubrications Monthly ...Page 11 

Ford Dealer Attracts Attention 

With Theater Lebby Display 
Page iL 


REFERENCE TABLES 


Major Specifications and Me- 
chanical Details of Passenger 


es a oa ams ...- Pages 6, 7 
Cumulative Commercial Car 
Registrations ........... Page 9 


ganizations being retained at sev- 
eral factories where two weeks’ mass 
vacation periods are in effect. There 
has been a slight upturn in orders 
from dealers, however, and leaders 
anticipate a further gain during the 
coming week. 

Following the rule of former years, 
announcements of new models this 


‘Mo- | units, 


cent. 
For the Bret six montis of jhis 
year 
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ae 


units in the same period of 
decline of 31 per cent. 
Factories in the United States 
last month turned out 335,475 
vehicles, of which 289,245 were 
passenger cars, 45,771 trucks and 
459 taxicabs, as compared with 
417,406 passenger cars, trucks and 
taxicabs in May, 545,932 in June, 


1929; 396,796 in June, 1928, and 
323,817 in June, 1927. 
The output in both the United 


States and Canada for the first six 
months of this year was approxi- 
mately 8,000 units in excess of the 
N. A. C. C. estimate of 2,322,201 for 
this period. 

With many factories in the midst 
of inventory taking and being shut 
down for equipment repairs, June 
was the second lowest production 
month of the year, the output for 
January being 236,145 and February 
296,461. 

Passenger car manufacture in the 
United States in the first half of 





(Continued « on Page 4) 


More Confident Business 
Tone Prevails 1 in Detroit 


By FRED KINGSBURY 


and some executives believe this 
year the stimulation will go further 
than in former years. 

Factories which are closed at pres- 
ent, are taking advantage of the op- 
portunity to revamp machinery and 
production lines and will be ready 
for anything that may come dur- 
ing the fall months. 

Truck manufacturers are keeping 
a very close watch on the market 
as business in the commercial vehi- 
cle field has been spotty. There 
nas not been much of a market for 
heavy duty trucks this month, but 
sales of small commercial units 
have been fair, and a further in- 
crease in this business is anticipated 
during the next two weeks. 

Reports have been received from 
the Far West and the Southwest in 
the last few days, which state that 
the outlcok is improving and that, 


month are expected to stimulate |during the next two or three months, 


sales in all lines of cars. Announce- 
ments of new models have resulted 


especially in the agricultural dis- 
tricts, some good business may be 


in increases in business in every line / looked for. 








2 





Retail Sales of Trucks 
Top Three-Year Average 


(Continued 
than for the three-year average, the 
largest gain being in March, with 
an increase over the average of 71 
per cent., while the smallest gain 
was in January, when sales were 44 
per cent. above the average. 

Registrations of the Chevrolet 
commercial car in the five months 
of this year amounted to 58,941, as 
compared with 66,732 in 1929; 52,733 
in 1928 and 38,068 in 1927 
three-year average for 1927, 1928 and 
1929 of 52.511. This was an increase 
of 12 per cent. over the average sales 
for the preceding three years. Chev- 
rolet sales did not exceed the three- 


1930 1929 

PE. sis6 cabeses 30,274 29.857 
NUTTY cccctvccees 31,846 32,561 
ee 42.188 46.349 
EES. 5.5.05 0008000608 46.997 56,265 
Ee cnx eG cane dae 43.204 52,851 
RR: 5.00 66e Ka 194,204 217,883 


and a} 





AUTOMOTIVE DAIL 


from Page 1) 

year average in each of the five 
months, as in the case of Ford. The 
sales in May were 12,790, as against 
an average for that month of 12,903, 
a decline of 1 per cent. The largest 
increase over the three-year aver- 


age came in January, when it was | 


45 per cent., and declined to a gain 
of 3.2 per cent. in April and the 
falling off in May. 


Following are the new commercial | 


car registrations for the first five 
months of this year, as compared 


the three years immediately preced- | 


ing and with the three-year average 


; shown: 

1930 

3-year gain over 

1928 1927 average average 
16,423 27,573 24,617 23% 
17,513 28,847 26,307 21% 
24.757 33,475 34,860 20% 
30.426 37,028 41,239 13% 

32.434 33,997 39,760 8° 

121,553 160,560 166,665 16° 


Following are the Ford commer-periods, with the 1930 increase over 
cia] car registrations for the samethe three-year average shown: 


1930 1929 

Te gilscews dae 13,244 13,441 
eer reer 14,198 ~°13.312 
ER” 5:64 weedeetene’ 19,546 17,793 
MUUNEE ciicvt0evesesswe 21,733 22,758 
Do cicks shcedeawety 19,742 © 22,352 
BOGE 6.6%%454500 88.463 89,656 


Following are similar statistics onC 


1930 1929 
MIRED ov vcccabeer 8,759 6,250 
SEE wa-ae wadindiow 10.327 10,290 
DE  vvviecdsnwwae 13,011 16,057 
STE vccascven éedans 14,054 18,174 
May ... sueadus 12,790 15,961 
Totals .ccccecse S6041 66,7382 
*Decline. 


1930 
3-year gain over 
1928 1927 average average 
1,206 12,768 9,139 44°; 
1,245 13,088 9,218 54% 
1,965 14,349 11,369 1% 
3,566 14.889 13,711 57% 
4.679 13,544 13,529 45% 
12.661 68,638 56,985 55 % 
hevrolet registrations: 
1930 
3-year gain over 
1928 1927 average average 
6,467 5,375 6,027 45% 
7,834 6,265 8.127 26% 
11,205 8,223 11,828 10% 
13,362 9,321 13,619 3.2% 
13,865 8,884 12,903 *1% 
52.733 38,068 52.511 12% 


ILLYS- 


OVERLAND cer- 


tainly put over a 


master stroke when 


they made 


it possible 


for us to sell the 
Whippet as the low- 


est priced 


the world.’ 


Sedan in 


/ 


—Smith Motor Co. 


Lencester, Ohio 


Write or wire for 


franchise details 


WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 


WILLYS-OVERLAND SALES 





CO., LTD., TORONTO, CAN. 


‘U.S. RUBBER CO. WILL 
EXPAND IN PASSAIC 


Passaic, N. J., July 21.—As an ad- 
ditional step in its move to con- 
lcentrate its production in a few 
| tactories, U. S. Rubber Company is 
well along on the consolidation of 
its division for the manufacture of 
| mechanical goods at its plant here. 

Manufacturing heretotore carried 
ton in plants at Chicago, Cleveland, 
and Chelsea, Mass., is now in process 
of transfer to Passaic. The offices 
of the mechanical goods 
| ment,. which have been located for 
many years at 1790 Broadway, New 
York City, will be moved to Passaic 
August 1. 

A modern steel and concrete fac- 
tory building has been erected at 
| Passaic to provide additional manu- 
facturing space. The Passaic plant 
will be the largest in the world de- 


{voted to the manufacture of me- 
chanical rubber goods. 

Other steps in the company’s 
}concentration program thus faz 


have been the consolidation of the 
manufacturing and sales activities 
of the tire department at Detroit. 
of the miscellaneous products 
| partment at Providence, R. I., and 
/of the clothing department : * Cam- 
bridge. Mass. 


de- 


PACKARD CLOSES FOR 

TWO WEEKS VACATION 
| Detroit, July 21.—The Packard 
; Motor Car Company is closed for 
| vacations July 18 to August 4. Pack- 
| ard’s vacation plan, which has been 
‘in effect since 1918, provides vaca- 
| tions with pay for all salaried em- 
ployes ana for factory workers who 
have been with the company five 
years or more as well. 


TIMKEN-DETROIT AXLE 

CLOSES FOR TWO WEEKS 
| Detroit, July 21—The Timken- 
Detroit Axle Company is closing for 
| two weeks for vacations and will re- 
open August 4. 


een, 





depart- | 
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Air Armada’s 
ay 


The Road to Flint 


* 


* * 


* « 





RANK DENNEY, who writes some publicity for the 
Campbell-Ewald Company, and who travels back and 


forth from Detroit to Flint, Mich., frequently, is wondering 
when eleven miles of the pavement, which is rather rough 


will be resurfaced. 


At any rate, he says there are good res- 


taurants at each end of the rough stretch and they seem to 
be doing very well, because after a ride over the rough 
stretch every one is ready to eat. 


* * 


An air armada of forty planes, which has been 
traveling from place to place in Michigan for more 


than a week, has returned to Detroit. 


The trip was for 


the purpose of creating greater interest in airplanes and 
air travel and promoting good will, just the same as 
the automobile did years ago. 


* ax 


The heat in Detroit for the past few days does net 
seem to bother golfers, as the courses in this city and 
vicinity are crowded every day until nightfall. 


cs * 


Detroit automobile dealers are closing their places of 
'business Sundays., So far, the dealers state, it has not had 
ithe slightest effect on business, which is considerably better, 


if anything. 


All ef the used car lots are closing also and 


' dealers also say it is one of the best moves they have made in 


| years. 


Salesmen also are pleased with the new closing rule bes 





98 % 


Engineers of 


Steering Gears 


GCemmer’s pre-eminence as 


the world’s largest builder of 


sieering gears 


for motor ¢ars 


was attained by merit alone. 


“Smoother-steered 


when 


Gemmer Geared” is more 


than just a slogan —it is a 


promise that is al ays kept. 


GEMMER 


MANUFACTURING COMPANY. . . DETROIT 


World’s Largest Builders of Steering Gears 


SMOOTHER-STEERED 


cause it gives them more time for themselves. 





STEERINE 


when GEMMER-GEARED 





PLANT OPERATIONS — 
ON THE UPGRADE 


(Continued from Page 1) 


| tory building being erected west of 
| the city by the Warner Gear Com- 
pany. When completed this plant 
wil] give employment to about 600 
workmen, it is said. 


| 

Furniture factories at Shelby- 
| ville and Wabash were reopened 
| during the week and in each city 
large forces of workers were taken 
from the idle lists. At the same 
time improvement in operations 
was reported from the Blooming- 
ton-Bedford limestone area, point- 
| img to increased activity in the 
building field. 


A business meeting held in In- 
|dianapolis was attended by execu- 
tives of large manufacturing plants 
directly or otherwise connected or 
dependent upon the motor industry 
and brought a cheerful expression on 
the business outlook. Among those 
participating in the discussions cen- 
tering about the future of the trade 
| were Guy A. Wainwright, vice- 
_ and general manager of 





the Diamond Chain and Manufac- 
turing Company, maker of silent 
chain drives; H. F. Howard, head of 
the Martin Parry Corporation here, 
commercial body building; G. J. 
Walker, vice-president of the In- 
dianapolis Castings Company, mo- 
tor block makers, and O. B. Iles of 
the International Machine & Tool 
Company. Several other leading 
business men participated in the 
session and the general prediction 
was made that improvement now 
making itself felt would reach a 
climax during the last quarter of 
the year. 


SALES EXECUTIVE 


Twelve ears’ experience in low- 
priced field. Engaged at present 
in s? es promotion capacity by one 
of the leading manufacturers. 
fhoroughly conversive with or- 
ganizing and training of sales- 


men. Familiar with retail service. 
Capable of assuming complete 
charge of retail set up of any 
capacity. Box 263, Automotive 
Daily News, Graybar Bldg. 
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| Maryland, Delaware and D. C. New Car Sales High 





, June, June, May, | DELAWARE DISTRICT OF COLUMBIA Jordan ........ ie a 
: | 1930 1929 1930 |Ford ...........45 348 407 374|/Ford ....... veveee 1,078 950 1,069} Miscellaneous ..... _% 
| Chrysler se eeteeees 83 118 = 89 Chevrolet ......... 189 197 225/Chevrolet .ssse.eee 431 376 486) rotais........... 2,236 2,429 2,274 
FROM 1929 PEAK ours" cocasce. TO OB SUL RIGE, he cise cesece 43 22 «= BB I Dontiiac ...ccccccce T1 138 GOl— : 
| Graham oeeveescee -. om 44 63|Chrysler ....c60005 35 12 28 Plymouth caee «25S 25 47 *Then the Whippet Six. Not on 
: ° re 67 32 |< *" a cai >| the market 
aioe ee DOGQO ceccscscsceee 68 102 79 | plymouth sata ae 95 97|Buick ......esesee5 57 90 60 | the market. 
. . : MAM. ciiss pWsescx:. (Oe 64| Packard ....scceee 17 10 16| Oldsmobile ........ 57 5S BON sence -—. one 
7 Falling Off in First Half | Oldsmobile ee ee 59 90 59 Essex ate ee 13 57 14 Packard ch eae canes 48 39 31 NEW BL IC K MODELS SEEN 
Y R A d Packard .......... 57 47 40/\Cadillac ........... 11 1 | asez .... 00000 sake 46 137 $7 BY INDIANA NEWSPAPERMEN 
ea {Hupmobile ....... 45 55 47|Durant ......ce0c0. 11 2  18|Studebaker ....+.. $8 7 di is y 21.— Indian- 
ee EE ies: Sg GEE cc. 1 SINE ee, SO S| Se ON Se 
10 Per Cent Whippet ......6... 36 184 29| Studebaker ......+ 9 15 12| Dodge ..... seesees 33 20 32) apolis newspaper executives and ad-~ 
* a6 ‘ 7 q Winarenn tae 2 ay 40 af : 
= eteeeceves = = 7 are 7 2 a SERINE, nponeness = + 40 | vertising solicitors connected with 
- oe UCSON ccccssccee ¢ 5 SC} EAUGSON «oo acccccccce 6 16 UPMODLE seseees “ : “ stot 1 on . 
> . | De MG sséeecccss 20 50 See 6 *. 10|Oakland ...... a, 22 94|the automobile departments were 
EW YORK, July 21—New pas- | Windsor .......... 23 .. 6] De Soto ..cscccoce . 5 i Q9|Hudson ......0000. 22 36 23)|guests of the Indianapolis zone of 
. senger car registrations in |Marquette ........ 20 57 67 | Dodge nant oa0eeee 5 9 Oi Nash ....cece covcese 21 59 24/the Buick Motor Company at a pre- 
acytand, Delaware and the Dis- |Durant ........... 18 56 27/La Salle ..... pecce 5 10 11}De Soto ..seeesees 18 19 21/ view of the new Buick models here 
rict of Columbia in the first half | Willys-Knight .., 16 37 17 | Oakland 5 10 8|/La Salle ....s066. 15 15 9! Saturday L. C. Burnett, zone 
9° iaialned a Eilts teat ys : é | oecee seese ( 8 s : 9 1g | Saturday 4 irnett, 
of 1 maintained a higher level | Auburn ........... 12 17 6| Oldsmobile ....... 4 13 12) Durant .....scocee 13 f manager, reviewed the Buick pro- 
in’ comparison with the cor- |Reo............... 12 16 7|Marquette ...... vs 3 13 11 | Willys-Knight 13 15 | pemecsag nw ¢ rhe 
responding period of last year |La Salle ......... 1i 19 i ........... : 3 34 6|Peerless ..+..csees 12 8 190/ gram for 1931 briefly at a meeting 
than in the country as a whole, |Marmon .......... ll 32 4) Whippet ........ > . = 6) AEG: cscs caccece 11 11 » 7|at the Columbia Club in the after- 
according: to complete returns | Pierce-Arrow aA 8 11 11| Pierce-Arrow ..... 2 9 9|Marauette ....seee 11 27 32, noon following which his guests 
ae available from those ter- | Cadillac .......c0e 7 11 10} Auburn ....ccccees 1 14 9} Cadillac ......- cued 7 17 10' were escorted to the state fair 
ritories. | ; Franklin ......... 4 10 RE on ke bs 1 ft. ee ‘ 6 48 2} grounds where they were permitted 
In Maryland the retail sales of|{jincoiIn ......... 4 1 5 | Franklin 1 3 2) Willys ...e0e. eee 6 *.. 6 to drive the new cars on the one- 
new cars in June amounted to 3,747. | Gorg eee 1 itm, ........ : 1 : 1| Lincoln 5 3 3 oinie a 
as compared with 4361 in M | te eeereseoees ‘ ANICOIN seeeees teee +e aT teeeeeerees ‘ és “| mile race track. Afterward a din- 
k Win 4, in May, &| Jordan 1 2 1) Mar 1 | Marmon 5 22 12 
decline of 14 per cent., and com-|; nets os S95 : . MArMOM ....+seeee ‘: oo 209290008 ° : : “'ner was given at the club for the 
; : co » Sd Com | Peerless 1 13 5 | Willys-Knigh 1 7 3 | Pierce-Arrow 4 il 9 é 
paring with 4912 in June, 1929, a Miscellaneous .... i 7 3 aieneiianenan’ coo 1 6 1/Franklin .......... 3 8 1 | representatives of the press. The 
ee se per cons. For the first} ~~ een ites aoa 5 eoaieaaaanace ne aes Réo eta 3 9 5 new Buicks will make their bow 
onths re ; tote 4 = _ —— a ee ” | here Saturday 
ST a Geamnared Wie Wane a | TMM 02-2... 053 3.747 4.912 4361' Totals........... 798 1,045 911! Cord a. ___., {here Saturday, 


year ago, a decline of only 9 per 
cent. This compares with a falling 
off of 21 per cent. for the rest of 
». the country in the first five months 


and an estimated decline of 23 per 
cent. for the first half year. 
The June registrations in Dela- 
ware ‘amounted to 789, as against 
| 


| RR ene nstnen 


| 


RUXI OT 


America’s First Front Wheel Drive Motor Car 


IS READY NOW! 
Already well-known distributors have lined 
up with Ruxtonl 
It is here—deliveries are being made—America’s first Front- 
wheel-drive motor car. Ready to meet the changed buying haoits of 
fine car owners. 
Ruxton is the perfected car that has withstood over two years of 
tests for comfort, speed, safety and stamina under all kinds of 
driving conditions. 
Ready for those discriminating people who will never be satisfied 
with anything less than the newest and smartest automobile this 
modern age can contrive—the front-wheel drive as sponsored by 
Ruxton meets a definite demand. 
Already well known distributors have recognized the sales possi- 
bilities of this New Idea Car, and have lined up with Ruxton. These 
. men feel the pulse of the motoring public and realize that Ruxton 
is the answer. The Front-Wheel-Drive's the thing for sales and profits 
— regardless of the line you handle or the volume you sell, you owe 
it to your business to get all the details on the Ruxton opportunity. 





911 in May, a seasonal drop of 12 
ne cent, and comparing with 
045 in the corresponding month 
of last year, off 23 per cent. For the 
first half of the year, registrations 
in that state amounted to 4,539, 
as against 5,040 in the similar 1929 
period, a decline of 10 per cent 
In the District of Columbia 
sales in June showed practically 
no decline from the preceding 
month, amounting to 2,236, as 

compared with 2,274 in May, a 
drop of 1 per cent. The June 
total compared with 2,429 in the 
corresponding month of last year, 
a drop of only 7 per cent. For 
the first six months, District of 
Columbia registrations amounted 
to 11,162, as against 12,452 in the 

first half of 1929, a decline of 106 
per cent. 

Following are the month by month 
registrations in Maryland, Dela- 
ware and the District of Columbia 
for this year, as compared with last 





year:— 
MARYLAND 
1930 
. | ST ocacccecsese ’ 
SET ccccceces 2,892 3,004 
MEO, cc cccccccccece 4,377 4 


EES 4,361 5,099 





NN ae w 6 aaa 22,751 25,258 
DELAWARE 
I cc nene0 0.06 441 482 
ET bcc egece 533 603 
as te é see nne 869 941 
ree 987 971i 
ae 946.0 6.3 911 998 
as nope ce see 798 1,045 
ere 4,539 5,040 
DISTRICT OF COLUMBIA 
A 962 982 
EA 1,300 1,568 


ee nncee's 2,071 2.581 
| a 2,319 2463 
aie 2,274 2,424 

OL eae emai 2236 2'429 


NS eae 11,162 12,452 

Ford and Chevrolet sales held at 
satisfactory levels through June. In 
Maryland, the Ford total in Juee 

was 1,429, as against 1,725 in May 

and 1,669 a year ago, while Chevy- 

rolet sales in June were 1,066, as 
compared with 1,294 in the preced- 

) ing month and with 1,253 in the 
corrésponding month of last year. 

In Delaware, Ford sales in June 
were 348, as compared with 374 in 
May and 407 in June, 1929. Chev- 
rolet registrations in that state in 
June were 189, as against 225 in the 
month before and 197 a year ago 

In the District of Columbia, Ford 
registered 1,078 cars, as against 
1,069 in May and 950 in June, 1929, 
while Chevrolet’s registrations were 
431, as against 486 in the preceding 
month and 376 in the corresponding 
month of last year. 

Following are the new car regis- 
trations in Maryland, Delaware 
and the District of Columbia for 
June, as compared with the cor- 
responding month of last year and 
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SALES MANAGER, The Ruxton Corporation, St. Louis, Mo. 
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May, 1930 
MARYLAND the full story about the Send me, without obligation, the whole story on the Big New Idea 

June, June, May, : 7 in Motor Cars! 
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Pontiac ........... 98 185 128 revolutionizing the industry. seenreeserenccccncssssseccnessoetesees 
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H. A. Tarantous, Vice-President. Alexander Johnston, Secretary. | this year amounted to 1,895,006, as 


compared with 2,763,297 in the same 
period of last year. 

Truck production in the United 
States totaled 45,771 in June, the 
second lowest month of the year. 
The output for the. January-June 
period was 320,019 units, as com- 
pared with 451,513 in the same pe- 
riod of 1929. 
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Unemployment Statistics 














ey anwtsencee eae . 500,840 
TATISTICS on unemployment, even when they bear the’ august .............. 498,628 
stamp of Federal authority, are somewhat tricky and a tee eeeeeens cies 
need extremely careful analysis. The latest announcement! November ........... 217,573 
on census findings with regard to unemployment has been, December ........... . en 
issued by the Department of Commerce as showing 1.8| Total (year) ....... 5,358,420 
per cent. of the population of fifteen states to be “out of 1930 
work.” ame ho Feias eek 275,374 
On the surface this is extremely encouraging, but analy- gh covccceevess — 
sis indicates that matters are not quite so comforting as the April pceceeseraveres aman 
: ; , a a es ice. ME dacccéboncatises , 
figures suggest. To begin with, “population” never is em-| May ................. 417,406 
ployed. About 40 per cent. of the total population usually is) June .............0005 335,475 
listed as engaged in gainful effort. : “ sig are 
This, then, would lift the 1.8 per cent. of total popula- Total (six months) 2,219, 
tion unemployed to nearly 5 per cent. of the normally em-| . Canada . 

. : : ass. 
ployed persons. pethermiore, of the — pri wg: eg nee eat “cementite 
the great majority is in the class devoted to agriculture. Now, | january ...... 21,501 17,164 4,337 
employment in agriculture and in domestic service, has fallen | February cal 31,287 25,584 5,703 
off little from its normal level. It is in industry that the|March . — — Lie 
great bulk of unemployment has occurred. In the states|APM «--+-+++: i aun Ge 
whose census taking has been concluded, only Massachusetts | june 1001! 21492 16511 4.981 
and Rhode Island are distinctly industrial commonwealths. acai aa 
West Virginia, Tennessee, Maine, Virginia, Kansas, Georgia, | Total (6 mos.) 188,361 151,713 36,748 
Idaho, Minnesota, California, North Dakota, Louisiana, July .......... 17,461 13,600 3,861 
South Carolina and Indiana, are all states with an agricul- —— sacri nye a a 
tural backbone to their economic systems. ome” * sae Geen ae 

There is no question that unemployment among factory | November 9424 7137 2207 
workers is far higher than among workers in granger states. | December 5,495 4,426 1,069 
Exactly how it stands will be revealed when a complete; | | a a ae 
breakdown of the census returns is available. And by that} Tot! ‘vear) 263,295 207,498 55,797 

i re ve P »ss that the corner will be definitely | _ 1930 
time 7 —— the panes oes ai ne will be definitely pl SRRUATT 2cccce 10,388 8,856 1,532 
turned and employment, with business, will be definite]; ae 15548 13021 2527 
the up grade. March .......+. 20,730 17,165 3,565 
—— poems ME dé. csenkaes 24,257 20,872 3,385 
. . Mt cctescanns 24,672 21,251 3,421 
World Registrations MED sxektceeas 15,090 12,194 2,896 


HAT world registration of motor vehicles has passed the Total (6 mos.) 110,685 93,359 17,326 


35,000,000 mark is the interesting condition set forth in a 
a recent bulletin from the Department of Commerce. This| ;tncludes only _factory-built 
represents a gain of 9 per cent. over the total shown a year | taxicabs, and not private passenger 
ago. There is now a motor vehicle for every fifty-five in- cars converted into vehicles for hire. 
habitants of this whirling sphere, against one for each sixty- - 
one a year ago. | eo ~ | COMING EVENTS 
While registrations outside the United States are in- 
creasing at a more rapid rate than within our own borders, AUGUST 
our supremacy in motorization is not seriously threatened. 26-28—Chicago, I. Society of Automotive 
° ° ° "Pike = Engineers aeronautic meeting in 
At the present time there is a motor vehicle for each 4.5 in- conjunction with National Air Races. 
habitants of the United States, while the ratio for the rest _ SEPTEMBER 
of the world is one to 216. At the beginning of 1929 the ***— Crista. ig merian Society cer 
ratio was one to 247. Hotel. 
gos ° ° ° e ; ° 29-Oct. 4—Pittsburgh, Pa. National Safety 
If we could continue the increase in registrations on this Council Annual Safety Congress. 
basis for a few years, we would have the whole world motor- OCTOBER 
ized and our export markets would be far greater than our Automobile Salon. 
total sales at the present time. This consummation would | *™—N(nei'tosd’ congress? FP 
be speedily realized. if the inhabitants of other countries had | 6-11:—Wwashington, D. C. American Road- 
anything to use for money. | builders’ Association Convention. 


8- 9—Detroit, Mich. Society of Automo- 
tive Engineers 
at Book-Cadillac Hotel. 

. 22-24—Pittsburgh, Pa. Society of Automotive 
New Jersey Reconsiders Engineers’ transportation meeting. 
Motor 
AST year the state of New Jersey promulgated a motor | 
_é Vehicle owner’s responsibility law. This statute was ex- 

tremely comprehensive. Under its terms, any vehicle owner 

convicted of violation of any one of thirty-two statutes wa 

required to furnish proof of financial responsibility, regard-| ,;- 

less of whether he was responsible for an accident or not. | s9-nectertNen York, Automobile Salon at 

[he amended law compels such proof to be furnished | Hotel Commodore. 
only after conviction for drunken driving, pecklessness, man- | DECEMBER 
slaughter and hit-and-run offenses. | 

Lawmakers take a considerable time to learn that im- 
position of harsh penalties, invariably defeats the object for | Show. 
which they are intended. ce ti 


ow. 


2-12—Paris, France. 


16-25—London, England. Olympia 


Show. 
NOVEMBER 


6-16—Berlin, Germany. International Au- 
tomobile Show. 

8-15—Chicago, Il. 

a Drake Hotel 

5 | 10-14—Cleveland, O. Motor and Equipment 
Association Show. 

21—Cleveland, O. Nationa] Standard 
Parts Association Show. 


Automobile Salon at 


| 6-17—Brussels, Belgium, Automobile Ex- 
hibition. 
| JANUARY 


8-10—New York, National 
Mil. 


Automobile 
National Automobile 
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(Continued from Page 1) 


month of the year. Thé output for 
the first half of this year aggre- 
gated 110,685 vehicles, as against 
151,713 in the same period of. last 
year, ; 

The following table is based on 
figures received from 144 manufac- 
turers in the United States and 
from the Dominion Bureau of Sta- 
tistics. Of the manufacturers in 
this country, forty-two make. pas- 
senger cars and 133 manufacture 
trucks, eleven making both passen- 
ger cars and trucks:— 














United States be. 
Passenger *Taxi- 
Cars Trucks cabs 
345,545 53,428 2,064 
404,063 60,247 2,108 
511,577 71,799 2,079 
535,878 84,346 1,686 
514,863 88,510 1,318 
451,371 93,183 1,378 
2,763,297 451,533 10,633 
424,944 74,842 1,054 
440,780 56,808 1,040 
363,471 51,576 865 
318,462 60,687 868 
167,846 48,081 1,646 
91,011 27,513 1,483 
4,569,811 771,020 17,589 
236,145 38,657 572 
296,461 49,457 1,022 
335,720 64,204 1,389 
*374,913 67,560 565 
*362,522 54,370 514 
289,245 45,771 459 
1,895,006 320,019 4,521 








WILLARD GOES TO 











MICHELIN WILL PAY 
BONUS TO EX-WORKERS 


New Brunswick, N. J., July 21.— 
J. Hauvette Michelin, president of 
the Michelin Tire Company, at 
Milltown, announces that his com+ 
pany has offered to pay approxi- 
mately $700,000 in bonuses to about 
700 of its former employees. The 
company closed its American branch 
at Milltown about three months ago 
because of overproduction and con- 
ditions in the supply market. 

The bonus money resulted from 
an accumulative yearly bonus paid 
employees who were under con- 
tract. The company rules state that 
the bonis is not payable until three 
years elapse after the employee 
severs his connection with the con- 
cern. Because of the many re- 
quests received for payment of the 
money now Mr, Michelin has de- 
cided to accede to the request of 
the employees. 


GENERAL MOTORS TO SELL 
FLEETWOOD, PA., PLANT 


New York, July 21—The Genera] 
| Motors Corporation has announced 
| that it will dispose of its seven-acre 
automobile body building plant ‘at 
Fleetwood, Pa., where the so-called 
| Fleetwood bodies are made. 

The plant employs 700 men. 
Transfer of its activities will be 
made to Detroit, where the chief 
operations of General Motors Cor- 
poration center. 

The Fleetwood plant has been a 
|General Motors unit since 1925, 
when it was acquired by Fisher 
| Body Corporation. Albert M. Green- 
field & Co. of Philadelphia has been 
|named agent to dispose of the plant, 





|CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


THE EXTREME TO FORTIFY QUALITY 





inspector has slipped, 


these men will find it out 


Sixty-nine factory 


inspections 


and tests guard the quality of 


Willard Batteries. Many of these 


are checks on the work of other 


Willard 


inspectors. 


treme precaution to keep flaws 


out of its finished product. 
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-B-T MOTORS NAMED AS 


—— 


Chicago, July 21.—Although new 
truck registrations in Cook county 
for the first half were off 25.5 per 
cent., as compared with the same 
ope last year, the listings were 
0.8 per cent in excess of those for 
the first six months of 1928. Total 
figures for January to’ July this 
year were 4,746, as compared with 
6,375 last year and 4,282 in 1928. 

Diamond T led the field in its 
price class, having a total of 345. 

Ford’s total of 1,929 compared 
with 2,435 last year. Chevrolet had 
7173 against 1,070 in 1929. Interna- 
— listed 361 this year and 539 
ast. 

A comparison of totals for ali 
makes shows that 1930 trailed last 
year each succeeding month since 
the first of the year. However, as 
compared with 1928, only figures for 
May and June were less. The peak 
month of 1930 was January, with 
992. The lowest total was 493 for 
June. 

Walker Vehicle registrations were 
fifty-five for this year and fifty- 
three for last, indicating that the 
electric truck is holding its own. 
The Ward electric had sixteen, com- 
pared with two last year. 

Other makes to show slight gains 
were Indiana, Thorne, Stewart, Yel- 
low Coach, Relay, White Motor 
Coach, Studebaker, Dover, Paige 
and Twin Coach. 

Following is the standing for the 
first six months this year, compared 
with the same period in 1929: 


1929 1930 

ET alr So paige Wie vee 4 1929 2435 
CE, cg nbd wey bees S 773 1070 
anternmational ...ccccsess 361 539 
“2 saveckeeases 345 459 
CET Dos onc cuuneeeuen 153-335 
 Giccscaversceuesen 118 212 
DE cv. c6-c4tbagenneeee 83 172 
CE fe ate cltcccek nasa 83 86103 
Nelson Le Moon........ 1 118 
ESE SI 73 128 
ED: 5a nin 4-4 web Be 63 40 
Stearate 55 53 


Walker Vehicle 





WILLYS-OVERLAND DEALER 


Toledo, July 21.—A. D. Twyet- 
fort, president. and S. J. Burtis, 
secretary and treasurer of the B-T 
Motors Corporation, who operate 
retail automobile establishments at 
Jamaica and Richmond Hill on 
Long Island, were here and signed 
a contract as Willys-Overland deal- 
ers, following an inspection of the 

lants and a conference with 

illys-Overland sales executives. 
The company, which has been in 
business for sixteen years, has re- 
sources of over $200,000 and during 
the past twelve months has sold 
1.863 cars in the popular low priced 
field. 

The party returned to New York 
last evening. Carload shipments 
made up of Whippets, Willys Sixes 
and Eights and Willys-Knight mo- 
tor cars were also started on the 
way to New York to give the new 
dealers representative showings for 
their two display rooms and to equip 
their salesmen with demonstrators. 
Carload lots of cars for their stock 
will be loaded and shipped during 
the present week. 


AGREE ON RECIPROCAL BUS 
RELATIONS IN 3 STATES 


Atlanta, Ga., July 21 (UTPS).— 
Following a conference here _ be- 
tween public service commissioners 
of North Carolina, Georgia, Florida 
and Tennessee, reciprocal relations 
have been agreed upon for bus 
operators whose lines go through 
the several states. 

Under the agreement entered 
upon, certificates issued to bus 
operators, either for freight or pas- 
sengers, will be honored by all five 
states without the necessity of pro- 
curing a certificate in each of the 
states traversed. At the same time, 
it was also agreed upon that, where 
an application for license has been 
made by a motor carrier in any of 
the five states, the other states 
through which the carrier purposes 
to operate will withhold action on 
his application until it has been 
passed upon by bhe state of his 
residence. 


A. L. CRANDALL PROMOTED 
BY WESTERN TRANSIT CO. 
Duluth, Minn., uly 21. — The 
Western Transit Company, engaged 
in the transportation of automo- 
biles by boat from lower lake ports 
to Duluth, has announced, effective 
July 15, the promotion of A. L. 
Crandall from the position of gen- 
eral freight and claim agent to that 
of freight traffic manager, succeed- 
ing A. R. Andersen, who has re- 
signed. 
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Months’ Truck Sales in 
Cook County Total 4,746 


Sterling 
Indiana 
Autocar 
Chicago 
Federal ...... eccccecese 
Hendrickson 
Fargo 
Thorne eoeeese eeeeeeeees 
King Zeitler 
Stewart 
Ward 

Divco 
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White Motor Coach.... 
Studebaker 
American La France.... 
Republic 
Super 
Harvey 
Gotfredson 





Oldsmobile 
Buick 
Mack Bus 





Hupmo 


DIAMOND T TRUCK 
SALES GAIN OVER 
RECORDS OF 1929 


Chicago, July 21—The Diamond 
T Motor Car Company has done 


49 

= 26| the unexpected by bettering in 1930 
32 39| its sales records of 1929. With ex- 
31 88 | perts predicting that business should 
30  35| begin to pick up in the last half of 
30 6©3«._-« 30 | this year, Diamond T “beat the 
26 40/sun” by starting its era of im- 
29 Q| provement in May instead of July or 
19 60 | August. ; 

19 19|, Pointing to national truck reg- 
16 2 istration figures for May, Presi- 
15 40 dent C. A. Tilt of Diamond T states 
13 o| that they were ahead of the same 
12 9¢| month last year by 14 per cent. in 
10 g| the face of a 20 per cent. decrease 
10 23 in total motor truck registrations. 
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The first returns for June have 
been received by Mr. Tilt, these cov- 
ering registrations in Cook county. 
They not only show a gain, slight 
though it is, over the same month 
in 1929, but find Diamond T in 
the lead among heavy-duty manu- 
facturers, with only Ford and Chev- 
rolet exceeding this maker in regis- 
tration totals. 

An analysis of the Diamond T 
record in May by states brings out 
the fact that gains over 1929 were 
scored in Connecticut, Delaware, 
Indiana, Michigan, Minnesota. Mon- 
tana, New Hampshire, New Jersey, 
North Dakota, Ohio, Rhode Island, 
South Dakota, Virginia and Wis- 
consin. 

New models introduced this year 
have contributed notably in effect- 
ing the Diamond T showing in 
registrations, according to President 
Tilt. In addition to incorporating 
improvements in motor truck design 
and appearance they have also 
served to round out the line more 
completely. 
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Bus Field Activities 











Richmond, Va., July 21 (UTPS). 
—The Virginia Electric and Power 
Company plans to substitute buses 
for street car service on its Forest 
Hill line as a temporary measure 
during the closing of the Ninth 
Street bridge. Approval of the city 
council is necessary. 





New Haven, Conn., July 21.—In- 
crease of summer travel has re- 
sulted in addition of another round 
trip daily on the New Haven-Dan- 
bury bus line of the New England 
Transportation Company, controlled 
by the “Hew Haven” railroad. Bet- 
ter train connections at Danbury 
are made possible by the extra run. 





Canton, O., July 21.—An order for 
ten buses of twenty-five passenger 
capacity has been placed with the 
Canton White Truck Sales Com- 
pany by the Canton Motor Coach 
Company. The buses will be de- 
livered to the transportation com- 
pany August 1 and will be placed 
in operation a week later. The buses 
in this initial order are six-cylinder 
of newest models. 

Austin, Tex., July 21.—Believing 
that sufficient time has elapsed 
since the passing of the law gov- 
erning motor carrier transportation 
in Texas, the Texas Railroad Com- 
mission has issued an order stating 
that no more temporary class A 
certificates will be allowed after 
August 1, 


San Francisco, Cal. July 21.— 














Delivery of a single order of Pick- 
wick built coaches totaling $111,000, 
slated for service on Greyhound 
Lines out of Chicago and Cleveland, 
was completed this week from the 
factory of El Segundo, it was an- 
nounced by Charles F. Wren, presi- 
dent of Pickwick Corporation. The 
next half dozen Duplex coaches 
completed will be used to replace 
present equipment on Pickwick 
Greyhound’s line between Los 
Angeles and Salt Lake City, and 
three others will be delivered to 
Pacific Greyhound Lines here, Wren 
stated. Additional orders for the 
new double deckers are on hand 
for service elsewhere over the 
country. The El Segundo factory 
is working double shifts in an ef- 
fort to catch up on standing orders 
for special type coaches. 


Richmond, Va., July 21 (UTPS) — 
Radios are being installed on all 
buses of the Eastern Bus Com- 
pany lines. The yearly report of 
the bus line shows that it hauled 
500,000 persons for 1,500,000 miles 
with only a minor accident. The 
second order of 100,000 bulletins ad- 
vertising the Shenandoah Valley 





and Roanoke, for distribution in 
the West, E. R. Pflug, manager, 
states. 
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le's Broad Price Range Creates 


New Business 
for Hupp Dealers 


Today, five new 1931 Hupmobiles offer the buyer: 


1—The most outstanding six cylinder value in 


Today the Hupmobile dealer offers a choice of models, 


motors, styles and prices that cannot fail to step up his 


sales. 


During the coming season, the element of value will 


play a bigger part than it has played in the motor 


industry for many years. 


Dealers considering a new and profitable connection will 


find Hupmobile’s broad price range one of the most 


promising features of the franchise, 


Hupmobile history 


$1145 and up 


2—A new 90 h. p. straight-eight priced at the 


very heart 


market 


of the 


longest motor 


$1345 and up 


second 


3—A 100 h. p. straight-eight that is selling itself 
by harmonized beauty and the sheer bril- 


liance of its performance 


$1695 and up 


4—A 133 h. p. straight-eight that out-runs, out- 
pulls and out-performs competition wher- 


ever demonstrated 


$2080 and up 


5—And a 133 h. p. de luxe edition, straight-eight 
that can only be compared to the finest cars 


$2645 and up 


(ALL PRICES AT FACTORY) 


The 1931 Hupmobile 


‘ é SIXES and EIGHTS 


built at any price 
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IN THE ACCESSORY 
AND SERVICE FIELD 


Elizabeth, N. J., July 21. — The } 
Elizabeth Carteret Garage has filed | 
papers for the conduct of a gen- | 
eral garage business at 16 South | 
Broad St., through Joseph Zerman, 
president. Four hundred and nine- 
ty-nine shares of stock are author- 
ized, with Mr. Zerman subscribing 
to 249 shares and Lewis Siegendorf, 
a like amount. 












Jersey City, N. J., July 21—Th? 
Hudson County Garage Owners’ 
Association will hold its annual out- 
ing to Bertrand Island, Lake Ho- 
povnene. Wednesday, July 23. Frank 

. Miers, chairman of the general 
committee, has arranged a program 

f field and aquatic sports, the fea- 
ure of which will be a baseball 
game between the married and | 
single men. J, Bowers, J. Doolan, | 
E. McKnight and J. W. McCullough | 
have arranged a banquet in the| 
park dining room. Their guests and | 
speakers will be Saul Perlman, pres- | 
ident of the association; E~ Mc- | 
Knight, vice-president, and Frank | 
E. Miers, treasurer. A number of | 
motor coaches have been chartered. | 
| 

Burlington, Ia, July 21.—Mid- | 
West Service, a tire company owned | 
by J. A. Dustman and P. G. Parker, | 
will move from 320 North Main| 
Street to Main and Columbia | 
Streets, August 1, occupying the| 
present location of the Hudson-Es- 
sex sales and Phillips garage. The 
garage will not be affected by the 
change and R. A. Murphy, propri- | 
etor of the automobile sales com- | 

any, has not decided upon his new | 
ocation. 


North Bergen, N. J., July 21.—)| 
Walter Coenan, proprietor of Wal- 
ter’s Service Station, at 3763 Hud- 
son Boulevard, this town, announces 
that he will handle repair work on} 
fenders and automobile bodies. The | 
growth of his business during the) 
last year compelled Coenan to en-| 
large on his activities. The station | 
specializes in brake testing work. | 





Allen, representing the Durant Mo- 









PENNSYLVANIA 
Nash—C. Lester Buckman, Pine- 


Elizabeth, N. J., July 21—Carey L.| Jordan St. Line 80| 3490 




















































































































































































































5 i S a ea ls 5 & 
c ~~ 3 = z | ° 3 E s 2 
ae J ae Rg |G Ee] ae | Se | a is i i 
MODEL Bs i ¢ a5 EE £ £ et : Bel; * a i = 2 \|9 6 
“ £ Selo] a% 63/6 | aie | ks isis £18 4 
Auburn 6-85 L |6| 2%x4% | 18 | 5.16 | 198 | 70@3400 |* . 
, / Alum | 4} No 
— — 3510 L 8 | 27% x43 | 246 | *5.15 | 264 | 95@3300 alum | 5 Pur No 
uburn L {8 | 3%x4% | 299 | *5.25 | 33.8 | 125@3600 [*Alum | 5 | Pur No 
Austin |§1130 75 | Own L | 4|22x3 458 | 5.1 78 | 13@3000 | Alum | 2|— — | Til — 
Blackhawk 6 4320 | Bish-Bab | O | 6 | 3%x4¥% | 241.5 | 5.10 | 27.3 | 85@3150 |*Al “Un 
] / ao | 9. : a um |7]| Wal A 
a ee 8 po = Bish-Bab | L : | 268.5 | 5.50 | 28.8 *Alum | 5 | Wal Ao i AM 
Buick 50 and 60 | 4443 | 124-132 7 Oo |6 13 . 4 AG AG | Mar Ao 
Cadillac 353 5055 *210 |OwnV{| V | Yes L | 8 | 3%x4t8 | 353 | 5.15 | 36.5 a 
. 5 | 95@3000 | CI 3| AC Gas | Ow — 
Cadtiise = —- - Own | V | Yes: | O |16|3 x4 | 4520| 550 | 57.5 | 165@3400 | Sr | 5 | AC Gas Sun None 
Chevrok ae ie ’ Own | V | Yes }O | 6 | 3%x3% | 1940) 5.01 | 263 | 46@2600}CI |3|— AC|Car Ac 
= es oe ors Z if Own | V | Yes L | 6 | 3%x4% | 195.6 | 5.29 | 23.44 | 62@3200 |*Alum | 4 | — Yes | Car - 
Cheval er 73 | pie a 714 Own | V | Yes L | 6 | 3%x5 | 268.4) 5.00 | 27.34 | 93@3200 |*Alum |7/| Pur AC|Str Un 
caer Soe Shel Sue |¥ (=| E (sities, [ams ta] gat] seme ram |i /ee Ae oe 
i — 1ex4% ; d 43 68@3000 | Alum | 7} Pu A 
= hs pee | “18675 Own| V | Yes |L |8|3 x4% | 2403 | 5.20 | 288 80@3400 |*Alum | 5 | keg = a ves 
Chey RE 210% Own} V | Yes |}L |8|3%x5 | 3848 | 5.01 | 392 | 125@3200 |*Alum |9{| Yes —j|Str Yes 
Gord er .D-. 2 J ye |V j|— L_| 8 | 3%x4% | 298.6 | 5.25 | 33.8 | 125@3600 |*Alum | 5} Yes AC | Sch —_ 
= ja came mn | = | V | Yes L | 6 | 34%x4% ( 189.81] 5.16 | 23.44 | 60@3400 |*Alum |4|— AC jCar Un 
og oan ame -_ V | Yes L [{8|2%x4 | 207.7 | 5.20 | 26.45 | 70@3400 |*Alum | 5 | — AC |Str Yes 
an ; a orn St : Yes L ts | 3%x4% | 189.8 | 5.20 | 23.4 | 60@3400 |*Alum | 4 | No No | Car —- 
Detge 8 an) exis 6% wn Yes L | 8 | 2%x4% | 220.7 | 5.20 | 2645 | 75@3400 |*Alum |5{| Pur No | Str Un 
Surast ¢-1 ae Laeteres 76 Con | V | Bish-Bab |L |6|3%x4 | 199 | 532 | 25.4 | 58@3100 |*Alum |4| AC AC/Str AC 
Durant 9 as Con L | 6 | 3%x4% | 248 | 5.06 | 2734 | 70@3000 |*Alum | 7 AC 
car 6- Lye | V | Yes L | 6 | 2%x4% | 185 5.25 | 198 | 61@3000 |* 
Eienr ey 130 | fan | 108-108 Con Yes | L |8 | 376x414 | 322 5.25 36.45 1403300 sabe 5 Pur Sa Sch — 
ae = L [8 | 2%x4% | 246.7 | 5.25 | 265 | 90@3000 |*Alum | 5 Gas | Sch — 
Essen oe iL | 6 | 2%x4% | 160.4] 5.80 | 18.15 | 60@3600 | Alum | 3 te | Mar AC 
L | 4|3%x4% | 200.5 | 4.22 | 24.03 | 40@2200 | Alum | 3 Zen — 
yreahiin as | Bish-Bab |*O | 6 3%x4% | 274 | 530 | 29.4 | 95@3000 Alum | 7 Str Ac 
rankiin 142 Bish-Bab |*O | 6 | 3%x4% | 274 | 5.30] 294 | 95@3000 | Alum | 7 AC 
a er 
L | 6 | 2%x4% | 185 5.05 | 19.8 | 70@3500 |*Alum {4} Pur Gas | Sch - 
— = poe ba L | 8 | 2%x4% | 2466 | 5.15 | 265 | 90@3300 |*Alum | 5 Pir Gas|Sch AM 
come & = V | Dole L |8 | 3'4x4% | 2986 | 5.25 | 33.8 | 126@3300 |*Alum | 5 | Pur Gas |Sch AM 
Gramm spt e |uo| iy [Own (Due [E [8 | sueen |am | S45 | dss | Segume faim |3/Ro AC) BE fe 
Graham Std. 8 | 3795 | 122 | Own | V | Bish-Bab |L | 8 | 3%x4% | 298 | zeae | tnseewe fain |6|40 AG|DL Ao 
5.20 | 33.80 ° 
Graham Spl. 8 3875 | 122 | Own | V | Bish-Bab |L | 8 | 3%x4% 298 5.20 | 33.80 10003400 Alum 5 AG AO DL Ac 
Graham Cust. 8 | 4300 | 127 | Own | F | Bish-Bab |L | 8 | 3%x4% 5.41 | 36.45 | 120@3200 | 5 AC 
Graham Cust. 8 | 4405 | 137 | Own | F | Bish-Bab | L | 8 | 3%x4% 36.45 | 120@3200 | 5 AC 
eoune Signe + , ! = | 119-126 | Own | V | — | L | 8 | 2%x4% | 2138 | 5.80 | 242 | 80@3600; Alum {|5|— Ste | Mar AC 
” Pp a © n. 6 | | Own | V | — L |6|3%x4% | 2116/| 5.10 | 25.35 | 70@3200| Alum |4|— Ste | Str _ 
a . 8 | 3175 Own | V | Pines {L | 8 | 2%x456 | 240.2 | 5.20 | 26.45 | 90@3200 | Alum | 5|— Ste | Str _- 
| Repenehite o ‘asil $125 — | Own|V | L | 8|3 x4% | 2686 | 5.20 | 288 | 100@3200|CIl | 5 Yes 
upmobile H and Uj 4000 L 8 | 34%4x4% | 365.6 ; ’ 133@3400 | Alum | 5 AM 
Jordan G. Ninet oo » {eo | AC 
; y 8| 3700 125 L |8 AM 
8 





























































































































| Fuel Cleaner—AC, AC Spark Plug Com- 
Ste, 


Russell; Long, Long Clutch Co. Corporation. *Bendix front; own rear. 


Gearset—War G, Warner Gear Company; 


instead of whee) base 
Lye, iy- pany; Gas, Gascolator; Stewart- 
full 


7 Y 
tor Company, manufacturer here, - 
{oF boon pelected vice-chairman of | &# Salle | 4645 | *201 | Own | V | Yes LV 3yex448 | 340 5.1 3000 
cil, formed last night to promote | Marmon-Roosevelt | 2833 | *172 | Own | V | Dole |L 8 | 2% x4 
rogress for and co-operation be-' Marmon Eight 69 | 3103 | “189 | Own ly = Is ] x4% | 2019 | 5.25 | 242 | 17@2100 | Alum |5|— —|Str AC 
Preen the city's industries. p . | 8 | 248x4% | 211.2} 5.50 | 254 | 84@3400 | Alum |5|AC AC|Sch AC 
Marmon Eight 79 | 4028 191 Own | V | Pi 
ao Ch "N. J. July 21—  Marmon Big Eight) 4363 *202 | Own | V | Pines L 8 3x4 | 550 | 532 | isesa00 | Alum |6 AG AO | Sch ao 
Thana. Lane ‘president of the New- | Marquette 30 3076 114_| Own | V_! Bish-Bab | L | 6 320 | 234 \6714@3000 | Cl | 4| AG__AG Mar__AG 
ark Tire and Rubber Company, local Nash Single Six 2850 114%| Own | V 2800 
distributor of Goodyear tires, an- | Nash Twin Ig. 6 | 3535 | 118-128%| Own | V L $ aioe | ae cae iehae: ae lee oe 
nounces that alterations at the Nash Twin Ig. 8 4000 ' 124-133 Own | V L 813 bas | a eee oes i oe = too = 
ee ot eceen and Communi | cout I , §.25 | 33.8 100@3200 |*Alum {| 9 | AC AC } Mar AC 
paw Avenues are nearly completed. | "3 and V-8 | 3095 | 117 | Own | V | Yes |H |8| 3y 0 | 5.00 | 37.8 si- AC |Mar A 
Business gains in the first six | Oldsmobile | 2840 11314] Own | V_| —— iL |6)3 5) 5.20 | 244 31a0 aols3 = Cc 
months, he said. necessitated doub- | packard 726-733 | 4255 | 127%-134%4| Own | V | Own L | 8] 3x5 1 $20 | eae 
ling. The temporary salesroom an Za ee 1eXe — 325 90@3200 | Alum | 9 
service station is Sackett Street and | Pack- d@ 740-745 =| 4560 | 140'4-145’4| Own | V | Own L | 8 | 3%x5 | 384.8 | — [ 39.2 | 106@3200 \eAlum | 9 Pur Yes } a oan 
Communipaw Avenue. Peerless St. 8 3642 118 | Own | V | Lish-Bab { L 8 | 27%x4% . AC 
P en Peerless Master 8 | 4521 125 | Own | V | Bish-Bab | L b 34xdi4 | 322° Rritogho is — ji: 22 
Aberdeen, Wash., July 21.—George Peerless Custom 8 | 4800 138 | Own | V | Bish-Bab | L | 8 | 3%x414 322 5.00 | 364 | 17003200 \- Alum 5 | Pur 40 | Gch AG 
E. Hastings and Walter Appel, for- | Pierce-Arrow | 4523 | 132 | Own | V | Yes |L | 8 | 3%x4% | 340 | 5.07 | 36.45 | 115@ i iia aie = 
merly associated with the Craft| Pierce-Arrow 4304 | 134 | Own | V | Yes i> 181 3%x4% , 45 | @3000 |*Alum |9 | Yes Yes | Str Un 
Motor Company here, have formed | Pierce-Arrow 4713 | 139 | Own | V | Yes . is | coo | 366 5.07 | 39.2 | 125@3000 |*Alum |9/| Yes Yes | Str Une 
Bfotor Company Dupsned & general | Pioree-Arrew | 4832 | 144 | Own | V | Yee eI | 4x4% | 366 | 5.07 | 39.2 | 125@3000 |*Alum |9| Yes Yes | Str Un 
automobile repair and accessory | Plymouth | 2595 “167 | Own ict | 8, 3%x5 | 385 | 5.07 | 39.2 | 132@3000 |*Alum |9/| Yes Yes | Str Un 
iness here. The firm will { , Soe |L | 4 | 35sx4% | 196 | 4.60 | 21.03 48@2800 | Alum | 3 | — —_ 
busine Pontiac | 2695 110 | Own! V! Jar 7 H = | oe 
known as Hastings & Appel Genseas age raseo | i al L_ | 6 | 3%x3% | 200.0 | 490 | 263 | 60@3000/S St |3]|— AC | Car — 
Auto Repair. ey propose to carry Con | V | Dole 3 ‘ i 
an es stock & parts and ac- | Reo 20 3700 120 i | V | Bish-Bak be | 6 | 3x4 | 214.7 | 5.50 | 27.3 | 60@2800 |*Alum | 7 | — — | Sch Un 
an exten | ee me -| = Ses | a | 6 | 3%x5 | 268.3 | 5.30 | 273 | 80@3200 | Alum |7| Han —J|Sch Un 
|Ruxton Fr. Wh. Dr.| 4000 | oan ly | — -Bab | L |6{|3%x5 | 2683 | 5.30 | 273 80@3200 | Alum | 7| Han Sch Un 
Boston, Mass., July 21.—The Bos- ——— ao = = ~ | res L 8|3 x4% | 268.6 | 5.09 | 288 | 100@3400 |*Alum | 5 AM 
| wn /, : ¢ 5 
Se me has opened if) | Studebaker Dict. 8 | 3095 | 115 | Own | V | Dole & |g aden | aee| cael cce | eee oli be i Slee me 
Ave. formerly occupied by the Cad- | Studebaker Com. 8 | 3525 | 124 | Own | V | Dole : iieeee | 2 1.0 | 5.00 | 30.0 | 72@3200 |*Alum |9} Pur AC/|Str AM 
Ave., formerly occupied by the Cad’ | State banr Pres. 80| 4230 | a fae | |e L | 3y«x4% | 2504 | 5.20 | 30.0 | 101@3200 |*Alum |9| Han Ste |Str AM 
iliac Automobile Company. prox-|Studebak'r Pres. 901°4360 | 136 |own |v | Dole P | 8 | 314x4% | 337 | 5.10 | 39.2 | 122@3200 |*Alum |9| Han Ste | Str AM 
imately fourteen minutes after a/| Stutz 4918 | 134'2-145 | Own ! —| Ye | 18! coe (oe | OS Se | eee oe iti ae on os 
car is placed on the conveyor the Te ; : —e s {oO _ | 813: 5.10 | 36.5 | 112@3300 |*Alum | 9 Gas | Zen AM 
work is completed and the car Viking Eight | 3620 | 125 | Own | V | Yes |H 8 | 3% 5.10 | 36.5 | 81@3200 | CI 3 
yeady to be driven away. Under-/ Windsor 6-69 3195 120 | Con | V | Dole - ~— : [3 | AC 
cover storage before and after) Winds r 6-72 2930 120 | Con | V | Dole oi fee” | | eae | oe | seme oe |e) -ia a 
washing is provided, with space for | Windsor 6-77 2930 120 | Con | V | Dol L 6 | 35% x4 215 4.94 | 27.3 | 66@3200 |*Alum q | AC — | Str _— 
140 cars when not serviced. A large | windsor 8-85 3600 125 | Con vip e L 6 | 3%x4 | 215 | 494 | 273 | 66@3200 |*Alum | 7 | AC — | Str -— 
waiting room for both men and| Windsor 8-92 3600 125 o ole L {8/3 x4% { 269 | 5.00 | 288 | 88@3200 |*Alum {5 | AC Gas | Str AC 
women is also provided far waiting | wrinpet 96 A aaa oan | Con | V | Dole [L |8|3 x4% | 269 | 5.00 | 288 | 88@3200 |*Alum | 5 | AC Gas | St 
owners. Charles S. Jenney of the | Whippet § , 03"4| Own | V | No L | 4 | 3%x4% | 145.7 | 5.40 | 15. @3200 |* io} Til No 
Jenney Manufacturing Company is| Whippet 98 A 2693 112!2| Own | V | Dole L /6 31%4x3% as | 5.40 | 15.6 40@3200 |*Alum | 3 | No No Til No 
Jemicnt and. 8. Hardy Mitchell | willys Six 98-B | 2641 | ie tase te tee aS | 178.3 | 5.12 | 234 | 50@3000 |*Alum |7|No  Til| Til ‘Til 
eater. | Willys 8-8. | 3114 | 120 | Con | V | Var 7 7 | —— | 193 | 5.56 | 25.3 | 65@3400 | CI | 41 No Til | Til Til 
; m= | Wanve-maet. 66-m | 3086 | mm louie L | 8| 3%oxa | 2454 | 5.40 | 31.25 | 8003200 | CI |5|No TiiTi Til 
e | g | Willys-Knt. 87 | 2989 | 1124-115 | Own | v | Var K 6 | cae | 719 ! 5.88 207 ! 5503000 eatun tiem ma nl rl 
N De aler ways 18x43 . @ ‘Alum |7/Ski Til | Til Til 
c ssi io—* . 
: t d | ABBREVIATIONS ae Ratio—*Optional on the Au- | Soaetem, Gonecates ape Starter—Aut-L, | and Tool Company: Sag, Saginaw; 
A Weight—*Studebake> 7-pass. sedan, {On| i Purifier—Pur, Purolator; Wal, Wall:| North a, Sanenewe . Se COMENOMAY 5 *| Say-B, Saylor- : ; : 
ppomee Elear 140 4375 pounds. §Austin Stands'd | Do Nuilys AO. AO Opa ea Com | Sasades shia ty tee ee. (maaan 
up i; . Skinner; Ste, Stewart-War- | Clutch—Borg. B & Beck; Br-L, B = 
Wheel Base—*Over all tength of chassis | _ Lioe; Rock, nena Secaaans ‘oon, | OD er ee ot an ~ 
| 


ville; East Annville Garage, Ann- | 
ville; Edwiry O. Rex, Summit Hill. | 
Peerless — Thomas McCaffery, 
Titusville. 
Durant—Gable Motors, Mount) 
Carmel; Beadle Motor Car Com- 
pany, Inc., Tharptown; H. Schmaltz, 
. Kennett Square; Sneedway Motor | 
Sales Company, Lansdale. 
TEXAS 
Dzrant—Filgo Motor 
Dallas. 


Company, 





Engine Make—Con, Continental; 
coming. 

Fan Belt Type—V, V-type; F, flat; C, cone. 

Thermostat—Bish-Bab, Bishop & Babcock; 


Rear Svrings—S, semi-eliptic; El, 
eliptic; Cant, semi-cantilever. 
Spring Shackles—Tryon, Tryon Spring 


Shackle Company; Rub B, rubber block; 
Chain; Paf. Fafnir; O-N, Henry Mfg. Co., 


Warner; Til. Tillotson. 
Carburetor—Sch, Wheeler Schebler; zen, | 
Zenith; Mar. Marvel; Car, Carter; Str, 


Detr, Detroit Gear; Mun, Muncie Gear. 

*Three or four speed gear sets as shown 

are available for either model; WC, 
arner Corp. 


Dole, Dole Valve Co., Chicago. Ill.; Stromberg; D Detroit Lubricator: 
abe. Pines Winterfront; Var. Various John, Johrson; Til, Tillotson Universals—Un P, Detroit Universat rrod- Moline, Ul.; Belf, Belflex Corp. 

, Bs ; Air Cleaner—AC, AC Spark Plug Company;| UCtS Company; Spic, Spicer Mfg. Corpo- : : 

Valse Gerengemest—L, } mead; fi. nori- | AM, Air Maze; Un, United: Han, Handy: ration; MM, Mechanics Universal Joint ; Chassis Lubricater—Alem, Alemite; Al-Z, 
sont i; ©, overhead: a ween waive. Til, Tillotson. ot - Rockford, Ill; Cle, Cleveland: ! Alemite Zerk; Alem A, Alemite auto- 
culation. Front End Drive—Link, Link Belt; Tex, . ric. | egg A lubricator; 

sata aici tacos - Textolite; Cel, Cereron; Ram, Ramsey; Rear Axle—Col. Columbia; Sal, Salisbury; , 8 a 
(ee lip caer rg um, aluminum = wit Whit, Whitney Chain; Diam, Diamond| Cla, Clark Equipment Company; Tim, ; yires—*Packard 1733 

; Alum, aluminum alloy; Cl,! Chain; Var, Various makes of chains;| _7mken. 20x6.50. ™ Btutz 4G wheel ase ‘to 


cast iron; 8 St, semi steel, Var-G, Various makes of gears, . Steering Gear—Gem, Gemmer; Ross Gear 32x6.50. 
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~ wn i 
3 | . | 2 © | | Bh Frank 
: § : zi é ¥ to | : Stamford, Conn., July 21.—Frank- 
Make and Model a eg ae a D < | | od 28 lin Motor Car Company of Connecti- 
ee 3 ‘i = Fr] £ 5 2 & 5 . i. 5 cut, 1 Elm St. Franklin dealer- 
E BF § 3S $5 5 & s = § | 3 | £3 | 8 | i ship, to date has sold fifty more 
oe Seaman = alee git » St eS eS = _™ __ | new cars than at the same period 
Auburn 6-85 Link Del-R |*Del-R Long | War 3 Un P | Col a | 49 |H Ross | S$ 56% 18x5.50 |} in 1929, according to Percy Gorman 
Auburn 8-95 Link Del-R |*Del-R Long| War3 UnP | Col 4% | H S 56% oun 18x6.00 | Of the firm. 
Auburn 125 Link Del-R |*Del-R Long | Detr 3 | H Own 18x6.50 | ccevens Point, Wis. July 21— 
Austin Gear Aut-L |*Aut-L Rock | War-G 3 Spic | Sal 5.25 | Mech Say B} Cant | Own | Zerk 18x3.75_ | Domack and Bigalke, Studebaker 
Blackhawk 6 Link Del-R | Del-R_ Borg | Detr 4 UnP|Sal %| 475 |H Gem} S 60 Bijur | 31x6.00 | representative here, has formally 
Blackhawk 8 Link Del-R |*Del-R Borg | Detr 4 UnP | Sal % | 14.75 | H Gem | § 60 Bijur 31x6.00 | opened its remodeled quarters and 
Buick 40 Tex Del-R | Del-R Own | Own 3 Own | Own % | 454 |M Sag | 8 55 29x5.50 | in its enlarged building will operate 
Buick 50 and 60 Tex Del-R | Del-R Own | Own 3 Own | Own % | 445 | M 19x6.50 oa “ n eS ee a addi- 
Cadillac 353 Chain Del-R | Del-R OwnjOwn3  Spic | Own %j| 5.08; Own-M Own} S60 | Own ne ie LL eo > 
Cadillac 452 Chain Del-R|Del-R Own|Own3 Spie|Own%| 439|Own own| 860 | Own | Alem | 19x7.00 ee eee ee ee ee 
Chevrolet Var Del-R |*Del-R Own |Own3 Own| Own %]| 3.82|M Own | S54 | Tryon Alem | 19x4.75 aa s” Gniaeies Gana” ae 
Chrysler 6 Chain Del-R | Del-R Own | Own 3 UnP , Own % 46 |H War | S 53% | Tryon | Al-Z | 19x5.00 ararehfield Wis. under the diree- 
Chrysler 77 Chain Del-R|Del-R Own|Own4 UnP/|Own%| 382|H Ross} S 58% | Rub B Al-Z | 18x6.00 | 0 oe LH. Werman. Ben Do- 
Chrysler 70 Chain Del-R | Del-R Own | Own 4 Un P | Own % | 3.82 | H War | S 57% | Rub B | Al-Z 18x5.50 | ack and T. N. Bigalke are opera- 
Chrysler 66 Chain Del-R | Del-R Own | Own 3 UnP | Own %]) 470|H War | S 54% | Rub B | Al-Z 18x5.50 tors of the com = 
Chrysler 8 | Chain Del-R | Del-R — | Own 4 _— | Own’ | 410{H ann | COE | a — | Al-Z | 18x55. | S pany. 
Chr, sler Imperial 8 | Chain  Del-R | Del-R — | Own 4 —— | Own ' . | 3.81 | H — | S 58% | — | Al-Z | 18x7.00 | Ps ; 
Cord (Fr. Wh. Dr.) Link Del-R |*Del-R Long | Det3 UnP&MM | Col F| 441 | H Gem | S62 | Own Bijur 18x7.00 Chicago, July nr F. at 
De Soto 6 Chain Del-R |*Del-R_ Borg | Own 3 UnP; Own’ | 46 |H War | S 53% | Tryon Al-Z 19x5.00 aoe —_ — ae Sika 
De Soto 8 Chain Del-R | Del-R Borg|Own3 UnP!Own%| 46 |H War | S 54% | Rub B Al-Z 19x5.25 | “| a oo ag cagee SF, oe 
Dodge Six D D Chain Del-R|Del-R  Borg|Own3 UnP|Own%j| 49 | H War | S 53% | Tryon Al-Z | 19x5.00 ran : om : "a fener = ae 
Dodge 8 Chain Del-R| Del-R Borg|Own3 UnP|Own%/| 46 |H War | S 54% | Rub B Al-S | 100800 |on poceeucters of S6in South 
Durant 6-14 Chain Aut-L |*Aut-L Borg|Own3 Spic|Own%| 44 SD Own | 855 | Tryon in (258 |. - 
Durant 6-17 Chain Aut-L oe Borg | Own 4 Spic | Own % | 3.72;S D Own | 8 55 Tryon Alem | 29x5.50 | Michigan Ave. ae 
_ n | Pp s ,  Conn., a 
Elear 140 and 130 Link Del-R ‘Del. R_ Long | War-G4_ Spic ° Alem | 30x7.00 atandera oa jaeiiis 
Elear 8-95-96 Link Del-R |*Del-R Long | War-G3 Spic | Sal % | Ross | 56 Belf | Alem | 29x5.50 | Chrysler distributor for southwest- 
Essex Chain Aut-L |*Aut-L Own | Own 3 Spic Own % | Bendix | Alem ern Connecticut, was host to forty 








Franklin 145 





















































dealers at Housatonic Lodge, 












































Spic Own 454 |H 19x6 50 Stratford. Banquet speakers were 
Franklin 147 Spic | Own *' 4.73 | H 19x6.50 | J. B. Covel, district supervisor for 
Gardner 136 Link Del-R |*Del-R Borg | War-G 4 Spic| Col % 445 | H Ss 29x5.50 Chrysler; Burch Green, district 
Gardner 140 Link  Del-R |*Del-R_ Borg | War-G3 Spice | Col %| 445 /|H Ross | S O-N 29x5.50 |Sales promotion manager, and 
Gardner 150 Link §Del-R |*Del-R_ Borg | War-G3 Spic|Col %| 445 | H Ross | 8 57 soungo | Richard Conarros of the Budd Body 
Graham Std 6 Link Del-R |*Del-R Long | War-G3 UnP/| Sal %| 47 |H Ross | S 54 19x5.00 |COmpany. Henry Ober, vice-presi- 
Graham Spl. 6 Link Del-R |*Del-R Long | War-G4 UnP|Sal %| 391/H Ross | S 54 18x5.50 | dent and general manager of Stan- 
Graham Std. 8 Link Del-R | Del-R Long|WC3 £UnP/|Sal %| 445|H Ross | S 18x6.00 |@a@rd Motors, was in charge of the 
Graham Spl. 8 Link Del-R | Del-R Long | War-G4 UnP|Sal %/| 390|H s 18x6.00 | dinner. 
Graham Cust. 8 Link  ‘Del-R| Del-R Long | War-G 4 UnP | Cla 3.64 | H s 19x6.50 | ; 
Graham Cust. 8 Del-R | Del-R__ Long | War-G 4 3.92 | H Ss 19x650 | Mion, N. Y¥., July 21—Munger & 
Hudson Super 8 Chain Aut-L |*Aut-L Own |Own3  Spic | Own % | 46 | Bendix  Gem| 8 54 Ww Bochtold, 12 Central Ave., here, the 
Hupmobile Cen 6 Chain Aut-L | Aut-L Borg |gDetr 3 — | Sal oe sD Ross s 3. — a coaen oldest automobile dealership in 
Hupmobile Cen 8 Chain Aut-L | Aut-L Borg | Detr 3 — | Sal —|sD Ross | S 52% | Al-z | 19x550 | erkimer county, covering a period 
Hupmobile C Chain Aut-L |*Aut-L Long ; Detr 3 UnP | Own % | 436/SD S 54 31x6.00 of sixteen years, will conduct its 
Hupmobile H and U_| Chain _Aut-L |*Aut-L__ Long | Detr 3 Un P | Own % | 4. D 19x6.50 | Sixteenth anniversary sale July 16 to 










Jordan St. Line 80 Chain 
Jordan Grt. Ninety 8 | Chain 





























Aut-L 
Aut-L |*Aut-L Lon 

















30. One hundred dollars will be al- 
lowed on any used car driven to 
their used car department in trade 


*Aut-L Long | War-G 3 
War-G 3 













































La Salle 240 Chain Del-R|Del-R Own | Own 3 Spic | Own % | 4.54 | Own-M Own | Own Alem | 19x6.50 | toward another use A ise- 
Lincoln Chain Del-R | Del-R Own | Own 3 Spic | Tim F! 458 | Bendix Gem)! S 60 Own Alem _ | 20x7.00 | ments an Utica ye ae 
Marmon- Roosevelt Diam Del-R |*Del-R Rock | War-G3 Spic | Sal % 49 | Bendix Ross} S 54% | Tryon Al-Z 19x5.50 | an ad will be worth $25 as part pay- 
Marmon Eight-69 Diam Del-R |*Del-R Rock | War-G3 Spic | Sal %| 49 | Bendix Ross} S 56;,% | Rub B Al-Z 19x5.50 || ment on a used car. 

Marmon Eight-79 Diam Del-R |*Del-R_ Rock | Detr 3 Spic | Sal %| 47 | Bendix Ross! S 60 Rub B Al-Z 19x6.00 sedis 

Marmen Big 8 Diam Del-R |*Del-R Rock | War-G4 Spic | Sal %]| 445 | Bendix Ross} S 60 | Al-Z | 19x6.50 | Jacksonville, Fla., July 21.—Robert 
Marquette 36 Link Del-R | Del-R___ Borg | Mun 3 MM | Own % | 454|M Sag | S 54% Al-Z__| 28x525 |C. Graham, vice-president of the 
Nash Single Six Cel Aut-L |*Aut-L Borg | Own 3 Fab | Own %| 47 |SD Ross | S 50% Alem A} 29x5.00 Graham - Paige Corporation, ad- 
Nash Twin Ig. 6 Cel *Aut-L Own | Own % | 45 | Bendix Gem| S 54 299x550 | iressed a meeting of Graham deal- 
Nash Twin Ig. 8 Diam ‘*Aut-L % | 45 | Bendix Gem 31x6.50 ers here last week. Mr. Graham 









Chain 
Var 


Oakland V-8 
Oldsmobile 





















Del-R | Del-R 


























was introduced to the dealers by 
28x5.50 | E.C. Williamson, head of the Wil- 
28x5.25 | liamson Motor Company, Graam 
distributor for this territory. Fol- 












Own | Own 3 % Al-Z 


Alem 




















































































Packard 726-733 Chain NE |*Dyn Own | Own 4 MM | Own % | 4.38 | Bendix Own] 8s 56 Ow * 4 - ee 
Packard 740-745 Chain NE |*Dyn Own | Own 4 MM | Own % | 438 | Bendix Own ! S 62 Own Cen 1947.00 caer alee one i Wo Pas . 
Peerless St. 8 Link Aut-L | Aut-L Reck War-G 3 Spic | Sal %| 47 | Bendix Ross| S 56;% | Rub B Alem | 29x5.50 | regional sales manager, made S 
Peerless Master 8 Link Aut-L |*Aut-L Rock | War-G4 Spic | Sal %]| 445 | Bendix Ross| S 60 Rub B Alem | 31x600 | interesting address, also ‘W. H. 
Peerless Custom 8 Link Aut-L |*Aut-L Rock | War-G 4 Spic | Sal % 445 | Bendix Ross | S 60 Rub B Alem 31x6.50 'Chambers, district ‘sales manager. 
Pierce-Arrow Chain Del-R|Del-R Long | Own 4 Spic | Own % | 458 | Bendix Gem| S60 | Faf Al-z | 19x6.50 | 10™M Jones, who is at present con- 
Pierce-Arrow Chain Del-R | Del-R_ Long Own 4 Spice | Own % | 4.08 | Bendix Gem| S60 | Faf | AL-Z | 1957.80 ducting a sales campaign at the 
Pierce-Arrow Chain Del-R|Del-R Long} Own4  Spic | Own % | 442| Bendix Gem| S$ €® | Faf Al-S | 19840 | ee ene, eee 
Pierce-Arrow Chain Del-R|Del-R Long | Own 4 Spic | Own % | 442 (| Bendix Gem/| 8 60 Faf | Al-Z | 18x700 the oe oot the cay, when he 
Plymouth Cel Del-R |*Del-R Rock | Own 3 Own | Own ¥ | ry | H War | : Al-Z 19x4.75 | coders Ser new Graham jan" in 
Pontiac Chain Del-R | Del-R Own | joan 3 MM | Own % | 442|M Al-Z 29x5.00 | lieu of flowers. ” 
Reo 15 Link Del-R | Del-R Borg | War-G3 Spic | Sal % a | H Ross m 
Reo 20 Chain Del-R { Del-R Russ | Own3 Detr | Own % 4.07 H Ross S 55 ALZ | Leagan |. Rochester, N. ¥., July 21.—Charles 
Reo 25 Chain Del-R/|Del-R Long |Own3  Detr | Own %| 4.42 | Ross OS | eb) | eke nt the 
Ruxte (Fr. Wh. Dr.)| Link Aut-L | Aut-L Long | Own 3 Own | 4.25 | s 31x6.00 eet oat coment cars a 
Studebaker Six Whit Del-R |*Del-R Long | Own 3 Spic | Own % | 4.73 | Sana Ross | § 54 | Tryon Alem | 19x525 |@Ppointment of the Lake Motor 
Studebaker Dict. 8 Var G  Del-R | Del-R’~ Long | War-G3_ Spic | Own % | 5.11 | Bendix Ross | $54 | Own Alem 19x5.50 | Corporation, 4383 Lake Ave. as a 
Studebaker Com. 8 Var G Del-R |*Del-R_ Long | Own 3 Spic | Own % | 4.73 | Bendix Ross} S 56 Faf | Al-Z | 19x6.00 | dealership in Rochester for the two 
Studebaker Pres. 80 | Var G Del-R | Del-R Long |Own3 _ Spic | Own % | ast | Bendix Ross| S60 | Faf | Al-Z | 19650 |cars. The Lake Motor Corporation 
Studebaker Pres. 90 | Var-G Del | Del-R- Long | Own 3 Spic | Own % | 4.31 | ree Ros: | S60 | Faf | Al-z | 19x6 50 has a modern sales room and are 
Stutz M Link _Del-R | Del-R___ Borg | Detr 4. =MM/Tim %| 45 Gem | S 62% | Own im imeaisn Oe 
Viking Eight Whit Del-R | Del-R_ Borg | Mun 3 MM | Own % | 4.63 | Sanaa Sag | S 58 Tryon Alem | 30x6.00 | — 
Windsor 6-69 Chain Aut-L |*Aut-L Borg | War-G 3 Col 4%| 49 |H Ross | S * | Grand Rapids, Mich. July 31.— 
Windsor 6-72 Link  Del-R |*Del-R Borg | War-G 3. MM | Col i | 49 | i mon l'o5e lon Alem | doens0 |(UTPS)—The Peiter Auto Com- 
Windsor 6-77 Link  Del-R |*Del-R_ Borg | War-G 4 MM|Col %/| 39 | H Ross | S54 | O-N Alem | 2038.80 |Dontrent to inclade the territory tm 
Windsor 8-85 | Link Del-R |*Del-R Borg | War-G3 MM/|Col %| 463|H Ross| S54 | | — © include the territory 

| Own Alem | 31x6.00 | western Michigan from Mackinaw 
Windsor 8-92 | Link Del-R |*Del-R_ _Borg | War-G 4 MM/|Col %| 39 |H Ross | S 54 Own « Alem | 31x6.50 | down to the Indiana line covering 
Whippet 96 A Chain Aut-L |*Aut-L Borg | Own 3 MM | Own % | 4.55 |*Bendix Own] S 495 | the sale of Plymouth and all Chrys- 
Whippet 98 A Chain Aut-L |*Aut-L Rock | Own3 MM | Own % | 455 |*'Bendix Own| 8 53 | Seen | ‘Alem | 19x5.00 | €F CaF 
Willys-Six 98 B Chain Aut-L |*Aut-L Borg | Own 3 MM | Own % | 4.09 | Bendix Own]| S 49% | Tryon Alem | 19x5.00 | ste = . ce 
Willys 8-80 Chain Aut-L |*Aut-L Borg | Own 3 MM | Own %| 44 | Bendix Ross! S$ 56 | Tryon | Alem { 19x5.50 ene, TE. uy 3h --Sinee 
Willys-Knight 66 B Chain NE }*NE Rock | Own 3 | Own % | 46 | Bendix Ross/ S 57% | Own | Bijur |} 19x6.00 —_—. ra when Se Amestonn Austin 
=e io ret tee | = MM | Own’ | 489! Bendix Own! S53 j Tryon | Alem | 19x5.50 | persons have viewed its display at 
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Personal Briefs 








Jersey City, N. J., July 21.--Fred- 
erick W. Tierney has been promoted 
to gerieral manager of the Franklin 
Car Company of 369 Mercer Street. 
The Franklin Car Company was 
organized ten years ago by Philip 
H. Glorieux to become the Franklin 
dealer in Hudson county, Just be- 
fore Mr. Glorieux’s death last week, 
the concern added the dealership 
for the new American Austin car 














the showrooms of Rappold Brothers, 
2400-02 East Fayette Street, and at 
the headquarters in the Court 
Square Building, Calvert and Lex- 


and staged the first showing of the | been named the new sales manager 
bantam car here. of the concern. Davis has a Jong 
and varied experience in the auto- 
Canton, O., July 21.—Ellis F-.| motive field, having held various 
Haak, formerly general manager of | executive positions since 1917. The 
the Central Auto Sales, Inc., has|past four years he has been con- 
joined the Cadillac and La Salle|nected with Buick concerns, having 
division of the branch of the Cadil- | been sales manager of South Side 
lac Motor Car Company here. He/} Buick for the past three years. 
is at present president of the Can- | 
ton Automobile Dealers Association. | 
ST. LOUIS, Mo., (UTPS).—Ac- 


cial prize of $35 for having sold the 


largest number of used cars during ton Street di t 
a competition staged recently by the | a eet ee ee Fred ‘Rappold, 


Fort Wayne Auto Trades Associa-| genera] manager of the company 


; in 9 : searing his name. Approximately 
ton. Second prize of $25 was we 100 orders have been taken for im- 
by Charles Schearer of wierringpeed bo delivery, but they are, of 


Auto Company and third prize by | course subject to satisfactory dem- 
Harry Shepard of Gora! Motor | 02Sttation. Mr. Rappold asserts that 


not a single deposit has been re- 
Sales. Second-hand cars to the| turned after demonstrations, which 
value of $53,000 net cash were sold | is indicative of the true worth of 
during the ten-day period by the the car. He further declares that 
seventeen dealers of the association. 


there is no let-up to the orders be- 

ing taken, but the difficulty lies in 
There were no sales made under! securing deliveries from the fac- 
$100. tory. 


Fort Wayne, Ind., July 21.—F. C. 


costing te oink d Schwarz, salesman for Getz.Motors, 
an announcement made a : 
by H. L. Schnure, president of the Inc., won @ prize of $35 for having 
Schnure Motor Company, author- sold the most dollars’ worth of used 
ized Buick dealer, John W. Davis has | cars and also was winner of a spe- 
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MERCHANDISING 


ACCESSORIES 
EQUIPMENT 





BRIGHT SPOTS 


— 





IN DENVER’S 


~ JOBING BUSINESS REPORTED 


Those Operating Machine Shops Gratified by Amount 


Of Service Wor 
Sales 


k; Replacement 


Gain 


By IRA R. ALEXANDER 
ENVER, July 21.—Business among Denver jobbers of 
4utomotive accessories for the most part is still some- 
what slow, with sales in general still somewhat off from 


those of last year at this time. 
Some bright spots are apparent ‘ 


cially those equipped to give 
caeviee on lines that they handle 
to their dealers. For the most part, 
however, jobbers complain that 
business shows little life. 

R. E. Korb, vice-president of the 
Quinn & McGill Motor Supply 
Company, gives the most optimistic 
report of all the jobbers inter- 
viewed. 

According to Mr, Korb, June ousi- 
ness with his company was very 
good, with July business starting 
out even better and giving promise 
of being the best month of the 
year so far. s 

The bulk of the sales at this time 
is coming from service work and 


among the different concerns, es- | this time of the year, is the asser- 
' 
| 
| 


parts maintenance, with several 
other lines showing seasonal ac- 
tivity. 


Business with the Moore Hard- 
ware and Iron Company continues 
to be steady, with little monthly 
fluctuation. In common with other 
accessory jobbers, this firm is sell- 
ing more parts and replacements 
than any other one line. 

E. Dreyer, manager of the 
company. and his family are now 
out of the city on a six weeks’ motor 
trip through the Eastrn states. They 
are expected back within the next 
week or ten days. 

Automobile accessory business 
with the Hendrie & Bolthoff Manu- 
facturing and Supply Company, one 
of the largest houses in the Rocky 
Mountain district, is characterized 
as generally fair by J. N. Crosswy. 
the department manager. 

Parts are selling exceptionally 
well at this time, and are far in the 
lead of all other lines. The depart- 
ment is going along very well for 


HAMPDEN AUTOMOTIVE 





PRODUCTS, INC., SHOWS | 
GAIN OVER LAST YEAR 


Springfield, Mass., July 21. — Di- | 


versified products is given as the 
reason for the development of 
Hampden Automotive Products of 
Springfield, Inc., which in 1929 took 
over, the business of the Hampden 
Auto Top and Metal Company. 

Branching out with the develop- 
ment of the automotive industry, 
the concern now produces an ex- 
tensive variety of accessories and 
specialties, employing 100 workers 
and serving approximately 800 for- 
eign and domestic customers, among 
them large Eastern, Chicago, Los 
Angeles and other widely distributed 
department stores. and chain or- 
ganizations. All distribution is made 
through jobbers. 


LOUIS WEINER, INC., ADDS 
BORG-WARNER PRODUCTS 


New Britain, Conn., July 21.— 
Louis Weiner, Inc., 45 Arch Street, | 
automotive jobber, has taken on/| 
Borg-Warner products and_ the| 
Egyptian lacquer line, according to | 





quently. 





tion of the manager.- 

Mr. Crosswy has just returned 
from a five-week’s business trip 
throughout the East, and says that 
from his observation, conditions 
generally are in much better 
shape in Denver than in any of 
the cities which he visited. 

Business with the Auto Equip- 
ment Company is still under par, 
although one bright spot lies in the 
fact that parts and replacements 
are selling well at this time. 
Other lines in general show little 


sell than is usual with the com- 
pany. Some activity is noticeable in 
seasonal lines, even though it is not 
up to the usual level at this time of 
year. 

A. S. Amilon, purchasing agent 
for the B. K. Sweeney Electrical 
Company, says that one very 
promising feature of their auto- 
motive business lies in the fact 
that the machine shop which was 
recently opened to give service to 
dealers has far exceeded expecta- 
tions. 

Two men are now employed tull 
time in the shop, with more busi- 
ness than they can handle. Accord- 
ing to Mr. Amilon, it was planned 
to start this new enterprise on a 
very small scale to see how it would 
work out, Its success has been very 
gratifying. 

In general, the accessory business 
with this company is still somewhat 
slow, with parts replacements show- 
ing the most improvement durin 
the past month. All in all, it is fel 
that the automotive business is on 
the upgrade in spite of the many 
soft spots that are encountered fre- 





DINE-DEWESS CO. OPENS 
SIX CLINICS AROUND 
CANTON, 0., TERRITORY 


Canton, O., July 21.—Dine-Dewees 
Company, wholesale distributor of 
automotive parts and shop equip- 
ment, covering an area of fifty 
miles around this city, reports shop 
equipment business almost 50 r-:r 
cent., with the establishment re- 
} cently of six clinics in various parts 
of the territory served by this well- 
known wholesale house. 

“These clinics have been set up| 


|in important centers in our terri- | 
tory and garage men invited in to 
witness demonstrations of the 
newest in shop equipment,” said 
Sellers. “The idea is proving won- 
ders in stimulating interest in shop 


jequipment and have been responsi- 


ble for a large volume of sales in 
the past two weeks. 


These clinics, according to Sellers, 


| will be shifted about the territory 


until all towns covered by the 
sales staff of the concern have been 
visited. 

Factory representatives are co- 





Al Himmelfarb, manager. 

Business is being maintained at | 
an even level and the concern is| 
contemplating the purchase of an| 
additional delivery truck. 


PROTECT 


FROM RUST, MUD and GRIT 


FABRIC SPRING COVERS save the 
springs where abuse is greatest— 
made of one piece material—-guar- 
anteed to fit any make of car. 
Please your customers with this 
Spring protection. Write us for 
catalog and prices. 


THE JEAVONS COMPANY 
FREMONT - - - «= = OHIO 





operating with the local concern in 
setting up and maintaining the 
clinics and is providing newest mo- 
tor reconditioning, polishing and 
1 >ricating equipment. 


SPRINGS 





Oldest Mfrs. of Spring Covers 





life, with customers much harder to | PO! 


WHOLESALE 


1 Brosch Tells Right Way to 


Editor’s 


Column 


2 (A: 





oe 


CONSIDERING the competition 
today in the jobbing field, a 
salesman has to be on his toes 
and hustle to get the volume of 
business that was his in the past 
just for the asking, and, as most 
jobber salesmen work on a per- 
centage or bonus payment plan, it 
is essential that they get out of 
the rut and adopt new methods of 
selling. 
In Colorado there is a jobber 
salesman that has a system of his 
own. He calls it “setting aside weeks” 
to put on special campaigns. 


That his plan is not spasmodic 
is seen by the fact that he sets 
aside thirty-five weeks out of the 
ear pto ush certain lines. He has 
is ‘“‘weeks” decided in advance, de- 
termining what~he thinks is suit- 
able, considering the season. He 
writes to the manufacturer and ex- 
plains that he is going to have a 
“week” and gives him the dates. 
He asks the manufacturer to sup- 
rt him by sending a special sales 
letter to all the salesman’s custo- 
mers and prospects to “tie in” with 
this week. If samples are practical 
he suggests that they be used. 

Sometimes the manufacturer puts 
on a man for the entire week to 
work with this salesman. Sometimes 
they sample his entire list. Also 
there is the special letter which 
goes out to the list. 

This letter usually follows spe- 
cifically the suggestions the sales- 
man made for it. He insists that nis 
namesappear and the fact that he 
is putting on the campaign. While 
this salesman pushes the special 
during tnis week he also sells his 
entire line. He finds that it is easier 
to sell when the customer's interest 
has been aroused. 





‘THERE appears to be a differ- 
ence of opinion as to whether 
garages and_ service _ stations 
should demand cash for repairs 
or adopt the deferred payment 
plan advocated by some jobbers. 
With jobbers and associations in 
various sections urging garages to 
increase their business by giving 
credit, the Chicago Automobile As- 
sociation comes out with a warning 
that “the wise dealer will insist 
upon cash for service and repair 
work.” 

In support of this admonition the 
association cites a decision of the 
Appellate Court of the Third Dis- 
trict of Illinois, wherein it was held 
that a conditional sale contract is 
superior to a lien for a repair bill. 

This is also true in some other 
states, but we understand that the 
garagemen subscribing to the de- 
ferred plan have nothing to lose, 
being in the same position as a car 
deater; that is, the finance com- 
pany holds the bag. We may be 
wrong. 


CHROMASHYNE 


(CHROMASHYNE is a product 

manufactured by the Perma- 
shyne Products Company, 525 West 
43d St., New York city. It is used 
for polishing and preserving chro- 
miuni finished parts, also wind- 
shields, reflectors, etc. If used in 
time it will prevent both rust and 
tarnish, it is claimed. In addition 
to cleaning and protecting bright 
parts, chromashyne is said _ to 
waterproof window and windshield 
glasses so that for several days after 
application moisture will not collect 
on the glass and windows will not 
become spotted or dirty. This com- 
pound contains no acid or other in- 
gredients which in any way are in- 
juricus to the metal. Chromashyne 
is easy to apply, as it is merely 
rubbed on to the parts to be cleaned 
and then wiped off. It retails for 
75 cents per pound can and comes 
packed two dozen in a carton with 
counter display. It is sold direct 
through jobbers. 


JOBBER REPRESENTATIVE 

San Antonio, Tex., July 21.— 
Straus-Frank Company, automotive 
wholesaler of this city, has ap- 
pointed J. J. DeLaney as _ special 
representative in charge of Penn- 
zoil sales. Mr, DeLaney will travel 
among the trade for this firm ren- 
dering sales and service. 
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Approach ‘Busy’ Customer 


GEORGE BROSCH, manager of 

the automotive merchandising 
and marketing division of the 
Business Training Corporation, 


presents another of his short talks 
on successful service salesman- 
| ship. 
| “Yes, it sounds good, but #'ve got 
to hurry along” 
| When this excuse is offered by a 


customer, don’t take it too ~sriously. 
To be sure, no salesman should at- 
tempt to detain customers who are 
really anxious to leave. But in 
many instances the customer’s 
haste is not so urgent as his re- 
mark apparently indicates. 


The first and most obvious thing 
to do with the “hurried” customer 
is to get him out of his hurry. 
It can often by accomplished by 
quickly playing up some point of 
special interest, which will get his 
attention and hold it. 

A car owner drove his secan into 
a service station in Minnesota dur- 
ing the noon hour and asked for 
the foreman, who, as it happened, 
had gone out for lunch. “He gave 
me an estimate last week,” the 
customer explained, “covering the 
reconditioning, or whatever you 
call it, of my engine. I told him 
I’d think it over. And now I can’t 
find the paper.the figures were on. 
Can you tell me anything about 
it?” 
“The forefhan will be back in a 
few minutes,” replied the sales- 
man to whom the customer was 
speaking, “if you don’t mind wait- 
ing for him.” 

“No, never mind. I’ve got to get 
back to my office. I'll come in some 
other time.” 

“Did he show you how we handle 
that sort of work?” asked the sales- 
man. “We're just starting a job now, 
and it may interest you to see how 
we measure the cylinders, if you’ve 
got a second or two to spare. 

The customer hesitated. “Well,” 
he said, “make it snappy.” 

The salesman led him back into 
the shop and picked up a cylinder 
gauge. “Here's this man’s block,” he 
began. “Take this cylinder here. See 
where the hand points on the 
gauge? Now I’m going to turn the 
guage at right angles. Watch the 
hand.” 

The customer leaned forward to 
watch the gauge. “What does that 
indicate?” he asked interestedly. 
The salesman at once went on to ex- 
plain the use of the gauge and then 
continued with a discussion of the 
methods used in truing the cylin- 
ders. Ten minutes later, when the 
foreman returned, the customer was 
still there, talking to the salesman 
and listening to the explanation. 

Tactics like this can often be used 
to good advantage, for there are few 
customer whose time is so valuable 
that they will not stop to listen if 
you have something interesting to 
say or to show. 

When the customer's rush is gen- 
uine there are two good ways of 
dealing with him. The first is to 
concentrate on one _ outstanding 
point and emphasize it quickly and 
forcibly, so that he will carry away 
a definite idea, remember it and 
return at some late time for further 
information. 

“When I see that a customer is 
really in a hurry to leave,” says a 
salesman in Vancouver, “I usually 
say something like, ‘Before you go, 
Mr. Jones, let me show you just one 
point,’ and then I pick out the most 
important point and pound it home. 
Those three words, ‘Before you go,’ 
sort of disarms him by making him 
feel that I’m not going to try to 
‘make a sale; so he almost always 
stops long enough to let me em- 
phasize my one point. 

“Of course, I don’t expect every 
customer to return simply because 
I’ve covered one outstanding point. 
But it works often enough to make 
it worth doing as a regular prac- 
tice.” 

When folders or other sales lit- 
erature are available this method of 


“high-lighting” one important point 


can be made even more effective 
by giving the customer a _ booklet 
or folder dealing with the product 
you want to sell him. But don’t 
make the all too common error of 
simply passing out the folder with 
some such remark as “Here’s a 
‘folder that will tell you all about 
it.” Instead, sell the custmer on 
reading the folder. 

“Perhaps you'll like to look at 
this booklet when you have time,” 
is the way one salesman handles 
this point. “It will tell you all the 
important facts. For instance .. .” 
And he opens the folder and points 
out one or two statements of espe- 
cial interest. 

The second method of handling 
the customer who is in a genuine 
hurry is not to attempt any sales 
talk or demonstration at all, but to 
try for an appointment. Here is 
the way one salesman handled a 
situation of this type. The customer 
was a man who had called for his 
car after having some minor opera- 
tion done. The salesman had sug- 
gested the need of a more exten- 
sive job. 

“Haven’t got time to talk about 
it now,” objected the customer. 

“I know you’re busy, Mr. Larri- 
more,” answered the salesman, “but 
I really think *ou’d be interested in 
hearing about what we discovered 
when we inspected your car yester- 
day, for unless you have the car 
put in god shape now you'll prob- 
ably have a pretty high repair bill 
later on. Will you be home to- 
night? If you like, I can bring over 
the record of the inspection and 
show you what we found. I won't 
take long, and it’s really rather im- 
portant from your point of view.” 

The customer hesitated. “Well, 
all right,” he said, “I’ll be home at 
six, if you want to come over then.” 
And that evening the salesman sold 
the job. 


EMPHASIZES NEED FOR 
MOTORISTS TO CARRY 
EXTRA LICHT BULBS 


Los Angeles, July 21.—The Light- 
house, Inc., 1234 South Grand Ave., 
in emphasizing the need for motor- 
ists to carry light bulbs, is using a 
very simple display. 

In the corner of the window an 
ordinary keg is tipped toward the 
window, displaying hundreds of 
burned out bulbs of all colors and 
makes. Near the keg is a show card 
which reads: “Just a few of the 
bulbs that burned out every month. 
You should carry a few extra bulbs 
with you.” 
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DU PONT’S JULY EXHIBIT 
IN ATLANTIC CITY 


Atlar-cic City, N. J., July 21——The 
Du Pont products exhibit on the 
Boardwalk during the month of 
July displayed as one of its prin- 
cipal offerings the line of No. 7 
specialties, consisting of polishes 
for both Duco and metal, automo- 
bile top finishes and touch-up ma- 
terials. 

Coming, as the display does, at an 
important part of the tourist season, 
it attracts a great amount of at- 
tention, and there are thousands 
of visitors at the exhibit. In addi- 
tion, it was put on at the time of 
the national convention of the Elks, 
where men were present from all 
parts of the country. 

The staff at the exhibit explain 
to visitors the importance of the 
No. 7 line, in view of the fact that 
practically every automobile owner 
nowadays has to do with new 
chemical products on his car. 

The exhibit is staged in one of 
the large Boardwalk windows and 
is illuminated at night. 


|SOUTHERN JOBBERS HOLD 
MEETING AT ASHEVILLE, N. C. 


Asheville, N. C., July 21.—The 
Southern Automotive Jobbers’ As- 
sociation is holding its annual con- 
vention at Kenilworth Inn here. It 
will continue until July 23. 
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BETTER OUTLOOK — 
CAUSES BUYING 


Accessory and Equip- 
ment Shares Leaders 
In Upswing 


By CONRAD ALEXANDER 


EW YORK, July 21.—Shares of 
automotive manufacturers 


listed on the various stock ex- 
changes reflected the greatly im- 
proved feeling in the industry by | 
advancing sharply all along the | 
line in the past week. The aver- 
age price °f sixty representative | 
stocks went up from 27.65 to 29.63, | 
a net gain of 1.98 points, the sec- | 
ond largest advance made by the 
sixty stocks in any single week | 
this year. | 

This was the third consecutive | 
week in which the price averages | 
in the automotive group of stocks | 
advanced, the gain in the week be- 
fore having been 1 point and that} 
in the week preceding that, .62 of a 
point. 

The accessory and 
stocks were the feature this past 
week, advancing 2.98 points, as 
against a gain of 1.46 points in the) 
week preceding. The manufactur- | 
ers in this group now are beginning 
to feel the demand from the pas- 
senger car and truck makers for 
materials for fall production and 
the upward turn in prices is a di- 
rect reflection of the anticipated 
improved earnings. 

Outstanding among the gains in 
this group were those of Elec- 
tric Auto-Lite, with a gain of 14% 
points, Bohn Aluminum & Brass, 

Briggs Manufacturing, E. G. Budd 
Manufacturing, Budd Wheel, Mar- 
lin-Rockwell, Stewart - Warner, 
Mullins Manufacturing, Timken 
Roller Bearing, and others. 

The passenger car group advanced 
1.80 points, frgm 27.65 to 29.45, with 
General Motors, Auburn, Chrysler, | 
Packard, Hudson, Studebaker, Nash | 
setting the pace. Practically every | 
passenger car stock set up a sub- 
stantial net gain for the week. 

The group of ten representative 
rubber stocks closed the week with 
an average price of 34.25, a net gain 
of 1.44 poir:ts, with all the leading 
stocks in this group participating in 
the advance. Goodrich, Goodyear 
and United States Rubber made the 
outstanding gains. 

The truck group held to its usual | 
steady pace and advanced less than | 
the other groups, just as it lost less} 
when the decline was on. The net} 
gain for the ten representative | 
stocks in this division was .85 of a! 
point, with the gains being well dis- | 
tributed among all the shares. 

Tobey & Kirk, member of the New | 
York Stock Exchange, today -issued | 








the following statement in regard | 
to business generally and the auto- | 
motive industry in general: | 
“Reassuring advices and fore- | 
casts relative to general industry 
have appeared in sufficient num- | 
ber and from such authoritative | 


Cumulative New Commercial Car Registration Statistics, June, 
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STOCK PRICE AVERAGES 





60 automotives.... 27.65 29.63 -+1.98 
20 pass. cars..... 27.65 29.45 -+-1.80 
20 accessories..... 29.78 32.76 -+2.98 
10 rubbers........ 32.81 34.25 --1.44 
WO UEUCKS. occ ccsee 18.26 19.11 85 
ACTIVE STOCKS 
General Motors.... 425% 445% 2 
GREFMOE ccccesdece 29 31 + 2 
PRGRRTE scccsess - 1358 15% + 1% 
Electric Auto-Lite.. 63% 78% + 14% 
Goodyear ......... 61338 67 + 5% 
BONGTE i ccvcccsccce 305% 33 





sources that much of the pessi- 
mism lately in evidence has been 
dissipated. It is now better recog-" 
nized that underlying influences 
are steadily working to improve 
the business situation; and finan- 
cial statements and advices con- 


-+ 2% | 








Hudson Makes Notable 
Record in First Half 


EW YORK, July 21.—Earnings 

of the Hudson Metor Com- 
pany in the second quarter and 
the first half of 1930 probably will 
exceed preliminary estimates. 
Profits for the first half of 1930 
are estimated at at least 53,350,- 
000, equal to $2.10 a share on 1,596,- 
660 shares of no-par capital stock. 
Second quarter net was around 
$1,050,000, or 65 cents a share, 
compared with $2,316,945, or $1.45 
| a share in the first quarter. Final 
figures will be available this week. 
The background to these earnings 





cerning various prominent corpo- 
rations have shown that earnings 
and conditions relating to the 
companies are considerably more 
favorable than has been assumed. 

“In times like the present, it is 
stimulating to learn of broad plans 
of large corporation § interests 
which are being carried out stead- 
ily and without reference to busi- 
ness depression. This indicates 
confidence in high quarters; and 
most. of the proposals involve 
actual new orders for materials 
and supplies. Further reassurance 
is found in small stocks of manu- 


factured goods now in hands of re- 
tailers and the certainty that re- 
placement orders will develop in 


good and _ probably increased 
amounts. 
“In the motor industry, new 


| models are in prospect and increased 


production by many companies is 
expected. 

“Auburn Automobile earned $4.79 
per share for six months to May 


31, of which $4.25 in second quar- | 
| ter; 


and the management, while 
very conservative for second half- 
year, plans record production in 


six months, except for approximately 
75 cents a share, and has shown 
great ability to maintain profits 
Chrysler 
cash and marketable securities ex- 
per share of the _ stock, 


excess of 77 per cent. of retail sales 


| last year, with the company improv- 
ing its relative position in the busi- | 


ness. 
“Nash Motors is strong in cash 
and government security holdings, | 


and earned $1.36 a share in six 
months ended May 31, against $2 
dividend requirement for the period. 
Packard Motor Car price reductions 
have stimulated sales and June re- 
tail deliveries were a new high 
record, with earnings for six months 
estimated at 33 cents- per share, 
against dividend requirements of 50 


jcents for the period. New models 


are to be brought out. Electric Auto- 
Lite earnings for first six months 
are estimated at upward of two- 
thirds the amount in same period 
last year and equal to over $4 a 
share for the common stock, before 
Federal taxes.” 


_ General Motors estimated to | 
| earn its $3 common dividend in first 


is that during a period when every 
effort of the management was con- 
centrated upon limiting its outturn 
of new cars in order to enable the 
retail situation to liquidate itself, 
earnings have come within 40 cents 
a share of equaling dividend re- 
quirements of $2.50 a share for the 
half year, and that surplus has been 
drawn upon to the extent of less 
than $650,000 to take care of the 
regular dividend during the past six 
months of subnormal operations. 

In comparison with 1929, earn- 
ings, as estimated will make a poor 
showing. First half 1929 net profit 
was $10,621,513, or $6.65 a share. 
In the first six months of the cur- 
rent year, however, the company 
shipped around 90,000 units, where- 
las a year ago shipments were in 
excess of 225,000 units during the 
corresponding period. 

The reduction in unsold stocks 
of cars this year has been signif- 
icant. Recently total stocks in 
the field amounted to only 22,000 
units, which, divided among 4,300 
Hudson distributors and dealers, 
left an average of about five cars 
per dealer. Since the company has 
about twenty different models in 
its Hudson and Essex lines it is 
apparent dealers, as a whole, are 
carrying stocks which are _ less 
than normal requirements for dis- 
play demonstration purposes. 

The company’s financial and 
physical condition has been main- 
tained at former strong levels. In- 
ventories at present are at a low 

| point and the ratio of gyrrent as- 
sets to current liabilities is over 
iseven to one. Included in current 
assets is a total of $16,500,000 of 
cash and its equivalent. The last 
published balance sheet of the com- 
pany, for the year ended December 
31, 1929, showed a current asset 
ratio of 4.1 to 1. 

At the June low level of 253g for 
| Hudson stock, about $10 of the mar- 
ket price was represented by cash 
and its equivalent in the Hudson 
|treasury. The balance of 15%, rep- 
resented the market’s appraisal of 
Hudson's total physical properties 
and its other tangible and intangi- 
ble assets. In other words, the 
company was selling for $41,500,000 
of which $16,500,000 was represented 
by cash and its equivalent and $25,- 
000,000 represented all other assets. 
For the five years ended December 
31, 1929, Hudson earned after all 
| charges a total of $66,234,852, an av- 
erage of better than $13,000,000 a 
year. Total tangible assets on the 








company’s balance sheet at the end 
of last yar amounted to $59,870,037, 
or $37.50 a share. 

Representative of other assets be- 
hind the company’s progress, the 
distribution and sale of Hudson and 
Essex cars in the United States and 
Canada is effected through an or- 
ganization consisting of 115 dis- 
tributors and 4,179 dealers. This sell- 
ing organization has an investment 
in plants and equipment of approxi- 
mately $50,000,000. Changes in this 
organization are rare and in the 
main the distributors are experi- 
enced, well-ffnanced and supported 
by a trained personnel. Approxi- 
mately 50 per cent. of the company’s 
products is merchandised through 
distributors whose contracts with 
the company extend back fifteen 
years or more. 

In the foreign field, Hudson and 
Essex cars hold a leading place. In 
addition to the company’s three 
major assembly plants at London, 
Berlin and Brussels, there are twen- 
ty-seven assembly plants owned and 
operated by distributors in foreign 
countries. Direct shipments of as- 
sembled units are made to ninety 
other distributors, who with 843 
dealers give Hudson and Essex cars 
representation in. every country in 
the world. The investment in plants 
and equipment of these companies 
handling Hudson's export business 
is approximately $20,000,000. 


OTHER FINANCIAL NEWS 


McCORD RADIATOR 


| ufacturing Company has declared a 
| quarterly dividend of 25 cents on 


Class B, placing the stock on $1 
annual basis, against $2 previously. 
The dividend is payable August 1 
to stock of record July 24. 

The McCord Radiator and Manu- 
tacturing Company reports for six 
months ended June 30, 1930, net 
profit of $115,142, after charges and 
Federal taxes, equivalent after divi- 
dend requirements on Class A stock 
to 42 cents a share on 172,300 no-par 
shares of Class B Stock. 

Referring to dividend earnings, A. 
C. McCord, president said:— 


the company is in a strong position, 
with a ratio of current assets to eur- 
rent liabilities of approximately 7 to 
1, and with an ample surplus, it was 
wise at this time to maintain this 
position and pay out a dividend at 
a rate amply covered by present 
earnings. 

“For some time 
| policy of the company to give out 





only annual statements of earnings. | 


As our business is subject to the fluc- 
tuations in our customers’ produc- 


tion due to changes in models, sud- | 


den increases or decreases in sales 
or other causes, a statement for a 
shorter veriod is oftentimes found 
to be very misleading. This year. 
on account of the general recession 
in business, we feel 
varying this rule. 
“Notwithstanding this recession, 
the company for the first six months 
has shown a profit of $115,142 after 
all charges and Federal taxes, al- 
though the radiator volume for the 


Returns for today: Arkansas, Delaware, North Dakota, Wisconisn 

















The McCord Radiator and Man- | 


“Our directors felt that although | 


it has been the | 


justified in| 
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MOTOR STOCKS CONTINUE SHARP ADVANCE 


first six months shows a radical 
reduction in comparison with last 
year, our service and replacement 
divisions have maintained a volume 
fairly comparable with last year. 
The volume as a whole is approxi- 
mately the same as the average for 
the like period of the normal years 
of 1927 and 1928. Great progress has 
been made in reducing the organi- 
zation and expenses from the abnor- 
mal peak of 1929 to the basis of 
these former years, and the result 
of these reductions will be effective 
during the balance of this year. 

“We have been able to retain all 
of our former customers on our 
principal lines, and have added two 
important ones during the period. 
We feel that we are in a strong po- 
sition to take care of the business 
when the industry settles down after 
this readjustment period. 

“The payment of the bonds ma- 
turing August 1, 1930, in accordance 
with the sinking fund requirements 
was anticipated and deposited with 
the trustee for retirement.” 


CHRYSLER CORPORATION 


"Stockholders of the Chrysler Cor- 

poration at the end of June were 
44,459 as compared with 23,688 at 
mid-year in 1929. Since the first 
of the year Chrysler stockholders 
have increased 8,340. Corporation 
shareholders represent practically 
every state and many foreign coun- 
ries. 

Since purchase of the Dodge prop- 
erties two years ago there has been 
a steady growth in the number 
of owners of Chrysler shares, be- 
ginning with 21,634 at that time. 


DETROIT STEEL PRODUCTS 

The Detroit Steel Products Com- 
pany reports for the six months 
ended June 30, 1930, net loss of 
$145,828 after charges. This com- 
pares with net profit of $469,425 in 
| the first half of 1929, equal after 
| dividend requirements on preferred 
|}stock to $2.18 a share on 201,296 
|no-par shares of common stock. 








| AMERICAN CHAIN 

| Report of the American Chain 
Company, Inc., and _= subsidiaries 
(not including English companies), 
for six months ended June 30, 1930, 
shows consolidated net profit of 
| $1,185,215 after depreciation, inter- 
|est and taxes, equivalent after divi- 


;}dends on 7 per cent. preferred 
‘stocks to $3.29 a share on 250,221 
shares of .no-par common stock. 
This compared with $1,034,029, or 
$2.63 a share on 250,033 common 
|share§ in first halt of 1929. 

| Consolidated income account of 
American Chain Company, Inc., 
and subsidiaries (not including 


| English companies) for six months 


ended June 30, 1930, compares as 
| follows :— 

1930 1929 
OT Lice aes $2,215,065 $2,015,047 





Depreciation and 


amortization .. 835,619 781,550 
|Interest etc. .... 194,231 199,468 
Net profit... .$1,185,215 $1,034,029 
| Preferred 

dividends ..... SIO i kaccue 
| Common 
| dividends ..... 359,999 376,586 

Surplus ..-$ 450,057 $ 657,443 


‘“Afley tanes. 

| = 

| CLASSIFIED ADVERTISEMENTS 
| JN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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| Production -- Engineering - - Factory - 


| tain uniform heating over the entire 





General Electric Features 


New Air Drawing-Oven 


General Electric Company, Sche- 
nectady, N. Y., is featuring an air 
drawing oven for drawing carbon 
steel at temperatures up to 750 de- 


grees. 
Any temperature up to 750 de- 
grees F. can be obtained in the 


oven, thus covering the full range 
of temperature required for draw- 
ing and bluing carbon steel. When 
bluing steel, it is necessary that all 
surfaces be exposed. Because this 
is an oxidizing process, screws and 
other small pieces must be spread 
out so that air will reach the en- 
uv surface. ° 


Only a small amount of power 


is required to maintain temperature 
in either of the ovens, so that it 
is always ready for use during the 
day. 

Losses at 


various temperatures 


4 
a a 


in 
daily use, about 25 minutes is mue- 


are low. Where the oven is 
quired to reach 500 degrees F. in 
the morning. By installing a time 
switch, the oven can be brought 
up automatically to temperature 
before the workmen arrive, and cut 
off automatically at closing time. 

A fan, located in the heating 
chamber and driven by a vertical 
motor mounted on top of the oven, 
provides constant agitation of the 
air around the work in the oven. 
This feature permits a production 
practically double that obtainable 
from a “still-air”’ oven of similar 
size, because only about half the 
time is required to heat a given 
load. This characteristic is clearly 
illustrated. Curve A shows the time 
required to heat a given load with- 





Reletive Time Required to Meats ( 
Drewing-oven 


GL Aw 
B Work Fan 


out the fan in operation, and curve 
B shows the time required to heat 
the same load with the fan operat- 
ing These curves, taken with a 
multiple-point recorder, also show 
the close temperature control ob- 
taiged when the fan is in operation 

The oven is of double-wall con- 
stiuction throughout with the in- 
tervening space of four inches filled 
with high-grade, heat-insulating 
material. The steel sheets which 
form the walls are electrically weld- 
ed together and reenforced by angles 
welded along the corners and ex- 





tended downward to form the legs. | 


The heating chamber is closed by a} 
well-insulated and closely fitted 
door. A strip-steel grate for sup- 
porting the work forms the hearth, | 
which is level with the inner edge | 
of the door opening. 

The large fan providing agitation 








° 1 2 5 6: 5 © 
Weight of Each Piece in Pounds 


Pig. 4. Curve Taken in the Type AD-24 Oven, Showing Time a” 
"Kehr Consumed in Heating Loads Made ap of Verious 
Sizes of Steel Pieces. to 500 Dey F 


of ie air in the heating chamber 
is driven at a speed of 1,750 r. p. m. 


| by a 1-6-hp., Type RSA, 110 or 220- 


volt,- single-phase, vertical motor 


| mounted on top of the oven. 


The sheath-wire heating units are 
located at the top of the heating 
chamber, and just under the hearth. 
These are distributed so as to ob- 


| hearth. 


The unit terminals are brought 
through the back wall to a connec- 


tion box and are wired to the in- 
closed control panel, 
The temperature control is full 


automatic, consisting of an inclosed 
contactor panel and a controller, 
The controller can be set at any 
point up to 750 degrees Fahrenheit 
and will hold the oven at a uniform 
temperature within plus or minus 
five degrees, without further atten- 
tion on the part of the workman. 
The heat-sensitive device located in 
the oven chamber governs the oper- 
atica of the controller, and the lat- 
ter actuates the contactor through 
a relay, opening or closing the unit 
circuit as the temperature of the 
oven tends to rise above or to fall 
below the setting. A recorder con- 


| troller may be used with the oven 
| for obtaining a continuous tempera- 
| ture record. 


Features claimed are: Tempera- 
ture controlled within plus or minus 
5 degrees Fahrenheit. 

Circulation of heated air by the 
fan causes rapid and uniform heat- 
ing of work. 

Since clean air is 
medium- no subsequent 
for cleaning the work are necessary, 

Careful insulation reduces heat 
losses to minimum, which results in 
improved working conditions, and 
low cost of operation. 

Operation is entirely automatic, 
no attention being required other 
than for loading and unloading. 


the heating 





Meet the Engineers 


T° 


acquaint its readers with the important, but unsung, members 
of the automotive fraternity—the engineers who design and build 


the nation’s cars—Automotive Daily News. is publishing a series of 
brief biographies of the engineers of companies producing auto- 


mobiles, automotive equipment, parts and accessories. 


These biog- 


raphies will cover the training and experience of leading engineers 
and their outstanding contributions to the progress of our industry. 





L A. STEWART, production man- 

* ager at Olds Motor Works, fol- 
lowed the example of numerous 
automobile executives by entering 
the industry through the carriage 
and wagon manufacturing business. 

In the early years of the present 
century Mr. Stewart was connected 
with the Flint Wagon Works. In 
1911 when the Whiting Motor Car 
Company was organized and started 
operations in .part of the plant of 
the Flint wagon concern he started 
‘vith the new automobile company 
as superintendent of chassis and 
final assembly. He continued in the 
same capacity with the Little Motor 
Car Company when that organiza- 
tion absorbed the Whiting firm and 
also with the Chevrolet Motor Car 


Company when it was formed im 1913 
and acquired the Little company 
holdings. 


For four years, from 1918 to 1922, 
Mr. Stewart was engaged outside the 
automobile industry and returned to 
it nearly eight years ago as material 





continued in that capacity until 
his advancement in December, 1929, 


supervisor of Olds Motor Works. Heto production manager. 


operations | 


First Diesel Equipped Bus 





BOVE is the first photograph taken under t 
Service electric drive bus, equipped with a Diesel engine using 


fuel oil instead of gasoline. 


is claimed that this is the only 


CONNECTICUT T AND E 
|MARKETING INSIDE VISORS 


A NEW feature introduced by the 
Connecticut Telephone & Elec- 


tric Corporation, Meriden, Conn., 
for the safety and comfort of auto- 
mobile drivers is the Tiffany inside 
visor. 
| Masonite Presdwood, finished in 
| dark walnut, with nickel trim, is 
| easily installed by securing to the 
|} roof crossbar. 

The process by which this grain- 





The visor, which is made of | 


- 


= Ee 





2 hood of the Public 


On its trial trip it traveled from Néwark, 
N. J., to French Lick, Ind., a distance of 900 miles in four days. 


It 
Diesel-electric bus in the world 





| less board is made insures against 

warping, splitting, peeling or losing 

its rich appearance. A _ patented 
| friction joint assures the visor being 
jheld in any position desired to 
|afford protection to the driver 
| against glaring sun by day and 
| dazzling lights by night. 

These visors are furnished as 
standard equipment or _ recom- 
|mended by Marmon, Pierce Arrow, 
| Stutz, Cadillac, Auburne Graham 
and other leading automobile manu- 
| facturers. 


Lincoln Electric Adds 


| 
|A 


| announced and placed on the mar- 
| ket by the Lincoln Electric Com- 
|} pany, Cleveland, O., manufacturers 
|} of “Stable-Arc” welders and “Linc- 
| Weld” motors. 

This new welder was developed 
as a result of a demand for higher 
welding current to be used with 
large size metallic and carbon elec- 
trodes. This welder is also used to 
supply current for the “Electroniq 
Tornado,” a process of automatic 
carbon arc welding. The new 
welder may be had in either the 
portable truck type or stationary 


NEW welder with a rating of 


. 


eer) 





600 amperes has recently been | 


New and Larger Welder 


is a motor driven, 
single operator, variable voltage 
machine and has a current range 
of from 180 to 750 amperes. 

The motor and generator are di- 
rect connected. The _ working 
mechanism of all controls is con- 
tained in a ventilated, enclosed steel 
cabinet with hand regulators and 
switches mounted on a panel which 
forms a sjde of the cabinet. The 
control panel contains rheostat, di- 
verter switch, safety starter switch, 
volt-ammeter and wing nut termi- 
nals for cables. This unified control 
greatly increases the ‘simplicity of 
the operation of the welder. The 
control cabinet is mounted directly 
over the motor generator for easy 
; access by the welding operator. This 
| also permits the removal of the mo- 
| tor generator armature, without dis- 
| turbing any other part. 
The use of a combined voltmeter 
|} and ammeter, known as a volt-am- 
meter, makes possible the reading 
of amount of voltage and amperage 
on one dial and eliminates the use 
,of the separate delicate ammeter 
which would be given excessive wear 
on a Lincoln welder, due to the 
large output keeping the ammeter 
jammed against the high limit pin 
on the dial. In this way, the volt- 
ammeter insures longer instrument 
life. The face of the volt-ammeter 
1s mounted flush with the control 
panel, assuring the utmost protec- 
; tion possible. 
| Terminals for the lead cables are 
;}equipped with winged nuts, a 
feature which makes quick and easy 
/ connections possible, especially 
when it is desired to reverse the 
polarity of welding current. The 
| use of these wing nut terminals 
} also eliminates the necessity of a 
switch for reversing polarity. 


truck type. It 


































_AUTOROIVS DAILY ons TUESDAY, SULT 22, 1930 





di Francisco Con- 
cern Puts Lubrica- 


tion Maintenance | 
Right in the Front | 


Door. 


By S. LEWIS BREVIT 
Puis Lubrication Maintinance Right 
in the Doorway 


7 customer driving into the 
main service department of 
t Robert A. Smith, 
fm Inc., San Fran- 
cisco Chevrolet 
firm, is impressed 
by two. things: 
* First, the prompt- 
m ness with which 
one of the five 
courteous service- 
floor salesmen are 
at the car with 
repair-order pad 
in hand, ready to 
Sidney B. Holmangiagnose the car's 
needs. Second, the fact that the 
Jeft doorway of the building is en- 
tirely taken up by two seventy-five 
foot lubrication racks, where up to 
twelve cars are being handled at 
once, while all around are signs pro- 
claiming the importance of lubrica- 
tion. 


On the wall over the racks is 
the standard Chevrolet lubrication 
chart and offers as one reads: 
“Let us lubricate your car at these 
thirty-three vital points for only 
$1.50"; following this heading the 
diagram of the Chevrolet chassis in- 





dicating the thirty-three points; 
Jast, the closing statement: “Only 
Chevrolet mechanics know when, 


where and how to lubricate ALL 
these thirty-three points—Let us do 
it TODAY.” 

But the two special hand-painted 
“easel” signs, about four feet in 


width and six feet high, that stand | 


between the pillars directly at the 


elbow of the incoming motorist are | 
the signs that attract the eye and | 


sell lubrication. 
7 * * 


[HE caption of the first sign is: 





GIVE YOUR TRANSMISSION 
AND REAR AXLE A 
CHANCE! 

Think of all the grit and abra- 
sive material the greasc in your 


transmission and rear axle hous- 
ing is throwing into the bearings 


and betwcen the gears. Have 
you ever had them _ drained, 
washed out and refilled with 


fresh lubricant? 
WATCH US DO IT! 





Sign No. 2, also right at the cus- 
tomer’s left as he drives in, is still 
more explicit, and is headed by a 
giant $4.05, the full sign being as 
follows: 





$4.05 
Ask for a Four-O-Five 
Greasing and Tightening 
Operation. 
Drain and Refill Crank Case 
with Four Quarts of Fresh Oil 
Check Oil Filter 
Oil and Adjust Valve Tappets 
Lubricate All Alemite 
Connections 
Oil the Springs 
Oil and Grease All Brake Shafts, 
Levers, etc. 
Fill Tran mission and Rear Axle 
to Proper Level 
Tighten All Body Bolts 
Tighten All Fender Bolts 
Check and Water Battery 
Check Charging Rate 
General Inspection of Car 
35 Cents Extra for Six-Cylinder 
Car) 





* . 7 
With that kind of a greeting, it 
not surprising that more) 
than four out of five have it—in 
fact, nearly five out of five service 


1s 


customers order either a “Four-O- 
Five” or a less complete lubrica- 
tion service. 

Result: The four lubrication 


boys are kept hopping from 7.30 in 
the morning until 11.00 o'clock at 
night (each employee on duty for| 
eight hours, their times overlap- 


Espa to Service Station 





ABOVE is pictured the unusual service entrance of Robert A. Smith, Ine, San Francisco, Chevrolet dealer 


Ford and Chevrolet Sales 
Hold Up Well in Washington 


o>——_—_- 


total of 
plant 
after 


the monthly 
this one 
month 
publicity or 


ping), and 
lubrication jobs at 
hits around = 2,000 
month. No special 
advertising campaign seems. to 
have been needed for the lubrica- 
tion service, beyond the fact that 
it is right in the doorway, plus 
the more important fact that the 
thousands of pleased customers are 
the best sort of word-of-mouth ad- 
vertisers. 

Robert A. Smith, Inc., 
additional service plants 
Francisco, the one at 1637 Valencia 
St. accounting for a monthly total 
of around 1,000 jobs, and the small 
plant at 3700 Geary, established for 
the convenience of the Richmond 
district, turning out some 100 jobs a 
month. 

The 


has two 


“Four-O-Five” job of com- 


plete greasing and tightening takes 


one man from one hour to an hour 


and a half, depending upon the 
| condition of the particular car. 

| The simple greasing job of the 
“thirty-three vital points’ takes 


| about twenty minutes. 


” * * 


A GENERAL glance at the mate- 

rials used shows ali the stand- 
ard brands of lubricants, including 
Penzoil, Richlube, Motorite, Golden 
Medium Shell Oil, Cazol, Zerolene 
and Raseo Medium, “specially re- 
fined for Chevrolet cars.” The equip- 
ment inciudes the Alemite Airline 
Lubriguns, Model P-75, using 
|'mite chassis lubricant. 

To Sidney (Sid) B. Holman, serv- 
ice manager at this main plant at 
301 Golden Gate Ave., belongs the 
credit for maintaining the clock- 
work system of handling, whereby, 
if lubrication is not “sold” when the 
customer first comes in, the floor 
| salesman sees to it that the cus- 
tomer is reminded of the benefits of 
| lubrication maintenance by the time 
the diagnosis of the car’s needs is 
completed. 

When the floor salesman has done 
his work and written out the repair 
|order, detailing the work necessary, 
|}with the customer's approval, the 
salesman sees to it that the prices 
are all written in, all the charges 
| being governed by factory standard 
| price charts. The customer is then 
|given the claim check for his car. 
| That done, the floor boys quickly 
deliver the car to the proper de- 
| partment, the order of distribution 
|; being that the department which is 
to do the greater portion of the 
service and repair work gets the 
car first. Its trip through the 
| necessary departments finished, the 
car is thoroughly tested and taken 
down to the basement floor until 
called for. In this way every car 
is instantly accessible, and still out 
of the way of cars that are being 
serviced. 

Meanwhile, every step of progress 
is noted on the control book, which 


in San' 


Ale- 


enables any one to cerify if the job| 


is completed and where it is located, 
so that any phone or personal call 
from the customer asking as to the 
status of the car can be immedi- 
ately answered, and answered cor- 


| rectly. 


When the customer calls for the | 


finished job and presents his claim 


} 


|demand exactly opposite 


| were described 


Special from A. D. N. Washington Bureau 
ASHINGTON, July 21.— 
Though Ford and Chevrolet 

business for the first’ part of July 

is not equal to that June, dealers 
point out that this is only the 
normal seasonal drop which al- 
ways obtains during July and 

August, 

In general, sales are fair and run- 
ning equal to those of July of last 
year. One of the largest firms 
handling Chevrolets stated that its 
June sales were 15 per cent. ahead 
of June sales of last year, but that 
it has only been possible to hold 


July sales equal to those of 1929 
thus far, 

Most customers who want cars 
for the summer, it is pointed out, 


|prefer to buy them before the hat 
weather sets in. Used car business 
is gratifying in both Ford and 


Chevrolet dealerships. 


Chevrolet dealers interviewed stat- 


ed that competition in allowances 
had thus far not caused any dif- 
ficulties in their field, since agencies 
here offered invariably the same 
prices and did not go in for unfair 
competition. 

The Chevrolet sedan continues to 
lead in customer demand, outclass- 
ing the coach, it is said, in spite of 
the difference in price. 

Chevrolet customers, generally 
speaking, are favoring the four-door 
model over two-door types because 
of the inconvenience involved in 
letting rear seat passengers out. 
Open cars are not in demand at 


all, it is reported, with the exception | 


'of sport roadsters. 

Several Ford dealers report that 
they find their customers showing a 
to the 
prevalent Chevrolet trend. The Ford 
buyers want the Tudor sedan in 
preference to other models, the $100 
difference in price between this 
model and the Fordor evidently 
figuring as the point deciding the 
purchase. 

The de 
more than 


luxe models costing $50 
the regular Ford types 
by one dealer as 
“selling to a degree, but not mov- 
ing as fast as we would like to see 
them.” 


check to the floor boy it is a mat- 
ter of two minutes and the car is 
delivered to the street floor with 
the customer's repair order. Then 
the customer must see Henry Guy, 
the friendly, friend-winning cash- 
ier, who nevertheless keeps an 
eagle eye on charge accounts. The 
bill either paid or satisfactorily 
charged, the car is released. 

But even in the cashier's office 
the walls bear well-worded and 
neatly framed signs giving final 
admonitions as to maintenance, 
these signs being changed at in- 
tervals to sustain interest. 

A recent sign well named lubri- 


cation maintenance “the best kind 
of car insurance.” 


CHEVROLET MAKES CHANGE 
IN FORT WAYNE OFFICES 


Fort Wayne, Ind., July 21.—Three | 


changes have been made in the of- 
ficers in charge of the Chevrolet 
zone offices in Fort Wayne, accord- 


ing to B. J. Swanson, manager of 
the zone. 
D. J. Stonesifer replaces L. A. 


Smith as accounting manager. Mr. 
Smith is transferred to Boston. W. 
J. Kane, sales promotion manager 
from the central sales division of 
General Motors Corporation, has 
been named to take the place of 
J. M. Jerpe, who is moved to the 
Flint zone office. B. B. Delaney, 
formerly of the Chicago office, re- 
places Mr. Stonesifer as office man- 
ager, 


D. V. SPRAGUE JOINS FORD 
COMPANY AT CANTON, O. 
Canton, O., July 21.—D. Vz. 
Sprague, seven years manager of 
the service department for the 
Monnot & Sacher Company, Ford 
dealer here, has resigned and is now 
service manager for the William 
Aman Company, largest Ford dealer 
here. He is being assisted by Jimmy 
Kempthorn, who until recently was 
manager of the E. F. Figley Motor 
Car Company, Hudson and Essex 
dealer. 


STEWART MOTOR CO. TO 
HANDLE FORD AT OMAHA 


Omaha, Neb., July 21.—Stewart 
Motor Company, 20th and Harney 
Streets, which claims the distinc- | 


tion of being the oldest automobile 
dealership west of the Mississippi 
River, having been organized in 
1908, has taken over the Ford and 
Lincoln line. 


;of Fargo, 
| Fargo zone for the past three years. 


| Mr. 


| tories 


“fo. T. MILLER TRANSFERRED 


TO THE CHICAGO OFFICE 
| OF CHEVROLET MOTOR CO. 


Neb., July 21.—O. T. Mil- 
of the Chevrolet 
since the branch 
here in November, 
1925, has been promoted to the Chi- 
cago Offices of the company. He 
will be succeeded by T. F. Kinman 
N. D., manager of the 


Omaha, 
ler, zone Manager 
Motor Company 
was established 


In the four and a half years that 
Miller has directed Chevrolet 
business in this territory the organi- 
zation has shown a_ tremendous 
growth. From 104 direct and 135 
associate dealers, the organization 
at this time consists of 185 direct 
dealers and 303 associates. The of- 
fice personnel has jumped from 
twenty-three to sixty-two. It repre- 
sents by far the largest of the fifty- 
two zones located throughout the 
United States in number of dealers. 


Mr. Kinman’s appointment marks 
his third return to this city. Asso- 
ciated with Chevrolet for many 
years, he was assistant zone man- 
ager with Mr. Miller for two years 
prior to his election to the Fargo 


zone. Before establishment of zone 
offices here he was manager of the 
Chevrolet retail store on West Far- 
nam. 


N. A. C. C. DIRECTORS MEET 
IN SOUTH BEND, IND.; HEAR 
OPTIMISTIC TRADE NEWS 


South Bend, Ind., July 21.—A 
highly optimistic note for the future 
of the automotive industry was 
sounded here at the annual mid- 
sunimer meeting of the board of di- 
rectors of the National Automohile 
Chamber of Commerce. 

“There is every indication of im- 
provement from now on,” said Al- 
fred Reeves, genera] manager of the 
chamber, in speaking before the™® 
motor magnates gathered here for 
the occasion. “Based on the re- 
ports of the country’s leading econ- 


omists, business seems to have hit 
the bottom. Low inventories, easy 
money and reduced production in 


the first six months of the year have 
combined to produce.an exceedingly 
healthy condition in the automobile 
industry.” 

In expanding his statement re- 
garding the automobile industry's 
prospects, Mr. Reeves said the pres- 
ent healthy tone “is evidenced by 
the sale of new cars, which exceed- 
ed new car production in the first 
six months of the year. Sales of 
used cars in this period have set a 
record. At present there is less 
than one month's stock of new cars 
in dealers’ hands. Reduced inven- 
and operating expenses of 
both manufacturer and dealer have 
combined to stablize the industry 

“The new highway safety plan, 
under which manufacturers are co- 
operating with dealers in junking 
all derelict and wornout cars, prom- 
ises to add additional market to the 


normal 2,500,000 to 3.000.000 cars 
which will disappear from service 
this year.” 


Attracts Theater-Goers 





HE Midway Garage, Inc., Ford 


considerable attention with its display in the lobby of the 
Several sales have been placed directly to the exhibit of 


theater, 


has attracted 
lecal 


dealer of Kane, Pa., 


the Model A Phaeton, shown above 
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Is This a Good Time to Enter 


The Automobile Business? 


Someone asked me the other day if I thought 
this was a good time for a man to enter the 
automobile business, and my answer was 
emphatically “Yes.” 


I don’t want to pose as a “He-Pollyanna,” 
but to my mind the situation in this business 
since last Fall has had many distinct advan- 
tages. It has done much to wipe out some of 
the hooey and bunk that we accumulated 
during our rapid and marvelous growth. 


Distributors and dealers are ‘analyzing 


their businesses, and factories are coming . 


into better understanding of the merchan- 
dising angle at the curbstone. 


The man entering the business has the 
breaks in his favor. His distributor or fac- 
tory is laying the proposition before him in a 
business-like manner. He can take on any 
line now without having to accept a schedule 
of cars far beyond his sales possibilities, and 
the high gods of the mahogany desks are hit- 
ting the trail and finding out just what the 
dealer’s problems are at his home base. Some 
factories are finding out that great store 
fronts and expensive overheads forced on a 
distributor or dealer cannot be substituted 
for faith, enthusiasm, loyalty, good business 
judgment and a building in keeping with the 
business that can be done properly. 


A man who ties in now with any factory 


that is sound in principle, has before him 
years of good profitable business. 

A man must be happy to do business prop- 
erly. His contract with his factory must be an 
agreement between gentlemen. A man who 
has his own money invested in his business 
must be the master of his own investment. 
When a man can show his banker that this is 
his condition, then the banker will lend him 
money to carry on, if he has built up a repu- 
tation that justifies the loan. 

One of the greatest sources of satisfaction 
to me in my experience with Auburn has 
been that the new condition in this business 
did not compel us to change our policies. 

Since 1925 we have adhered to our policy 
of “no commitments.” We have tried to put 
into our business some human understand- 
ing; so we were not like profane sailors 
forced in prayer to our knees when our ship 
was slightly storm tossed. 

The selling of transportation is a good busi- 
ness. Banking is a good business—hardware 
stores—drug stores—haberdashers—all of 
them are good if properly managed. 

So I say that now is a good time for a man 
to enter the automobile business—if he has 
the right idea of the return he is to expect in 
his investment, and if he ties in with a factory 
that is sincerely trying to help its dealers 
make money. 


R. H. FAULKNER, Vice Pres. 
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